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St
MIBHPRRNBaESciemIsioNRes
9.9 {BenSESe
9.9 9 SessLEsREHSES
thinfupimsefwuswe hwhiminugivisansy Shnanhénngshe;
gumywiiniites gumudanniguinnigoponitee Sannwnniyinfdss
BMMY [PoSiBERERNMUE DA SMBEMPIMAISNSIINEMN WS HnHIiMIUa
prn HAgIRUARUIRUSUSHLNSEgURUHASES W sMIBANME ishow 84
ROSNWMSHY QRMASHMGUATIUARUHRHATI M SUNUNW{RI
9.9 v ans:sIRinnWaSe
MNUNSIUTDRTNN SFEM
< Marketing U218 GiN:HABRSAY
o UaMHEAGESHMSiMAmSEAMwSIMIGISURYEMN Marketing
« Marketing MSH§NIISHGIGRREHE FMmsRimnpois
+ Marketing fithigrgtuuhnirsensismanihiBs
« mSgBmaminiiisisignaRmMnighinimASinnm 8 sumndsiaynin
[MAGINM
<+ Marketing 8ggnmegliingndimn Suminnnanaisiugfios
NHBIU1SY At Marketing S{HMBjHISMIEIENT SHMIidng (mividn 84
anwMUisiunnY §8m SHASHG Y)Y IShiniEUUAMFBTI S SR ASSIHIBNMTIND
Sad adybinmapimiuasnitns Unamﬁﬁﬁﬁsmsmlﬁmnﬁsgﬁmﬁﬁmﬁmﬁ (GRS
iifs thingsigimsmipnpintidyjumuasnisnsy mipRnuinkis: N emymit:9
ubeuflisaig)a inuunmisiissAigROasituinm Sinmianatas hsiemnsmin
msimBs SHmASANUMSINGY MiuRiSAMSINIS:SSWB Marketing 1SRN

3 (Philip Kotler & Gary Armstrong, 2017, p. 29)

Safin: ;s ish 841 esim b anjapoinnsts imnn gnw fil



ﬁﬂﬁm?gﬁfﬁmﬁ§§§ﬁﬁﬂlﬁg §h?9ﬁﬁﬂlfgim§ﬁ§ UnURERLERHRG

tnaguibRBatimnuiHESEs gadma Wiwhmsupnn: AN SGIm:EUUmHME
AUHISNBHIRE
9.9 isemisganjghdaie
wsmitygrnjgebing sSwHmmigngiEMmuN i N WA WURE g
wganjg snbnfisugusuGinng
+ Wganfeyen
wganinfumsuingidipnmiuitiyw Stenbninss Wumadgg hm
miﬁﬁﬁpﬁjﬁhﬁ%ﬂ??{,ﬂj‘lmgﬁ}fﬁl?lj’[ﬁ’titﬁSﬁﬁmiﬁs‘ﬁj‘imgﬁ§ﬁpi§:"l wgrnrgbnhn
mimignftaumadgmisiimigivns
e A Target Market (§ipiimnmuii): AhpuHAsHsidumsuinN: Uit
IRUABU) SMSTANM RN MBI
o A Marketing Mix: BENAEIZUMNGEIMS{HENSH] (Four Ps) WWw{RvHSiiiAm
A mywmitgoinmSaynum ity
9.9.¢é S8R5 Market)
uaMisUlsmssguanUBRinSsmEn A MpUHi S Hs slnansigu §pi
JUINWHIRNOWHSEIE T Himuis:Anumpmwywsssgmisnns muittsisigy
vamEsnifyw RRumsyoms
< miRnSENEsMpIghMEaSAMAMUYWGSSs
e Mass Marketings H(URBUWYHSONUERNIARYUT gwunh ishinuyw
Coca-Cola mSﬁn?ﬁ%ﬁtﬁmg:autijaamlmi'jé@igﬁmgmtmmmtﬁ&im%smﬁmﬁ
MM SHSAYIHEUIM
o Product - Variety Marketings BRUSISURRUIRRNSEINANGN HAURA

sunsufiige  unfsyeitumsmngm HRUHNNISEILRG  (Features)

SINARNIANGY §NH Al), § W09, fifho HinS Marketing SuncunmuSasgriimea vampiudls 84
fuyy, §fiow
SINARN[ANEI] §NW A, §1 W09V, HHMY tgaN(ay SiiESMI Marketing, §(i0Y
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IGRIUG (Style) HANMN SHEUIY §ININAN Coca-Cola MSFIVHRIF HWESS
wumARATRIGUBsUEAN: 81sUigam hmsEin Coke and Sprite i
BARUGAN: 12 Ounce and 32 Ounce SRIMARUNGANS 12 Ounce*!
e Target - Marketings ;18 $tth tifnfindo [pimsuiliamdiuuhu iy
igimuHAStsIm iR umhAn A«
<« mirghindgpnmuis] mebiamAmmuning I
o MIMGSANAGENT (Market Segmentation): URIGAFRNIFIUAMABRNGINW
igjrfig
o MjfeTaGipImuiE (Market Targeting)$ ijfituiiuGinnagipgts uiieiliv]
RNNHASES
o MIAANGARUNERNI  (Market Positioning)s AANASISUIGENREIIMSSRBMAN
Uit SHARNEST Marketing Mix®
9.9 & MEMESIRNSaSRS
mimasinnnaggpi Bhmivhicndgpipondstsinums apimi mauiiun
Shoinuganapam s mimasinnadgpivkichhenmaonsJ:
+ mimaGinondgpmenBany:  Miianpginungienimivkicnispngime
HUSHGIMMA 15 U §{iin
=+ mimdsinnAgspmepmanags ifananoiwstsng tvwicadtpigimy
yrogsismu g ST SuimAt RN
« mimasinnadspimuinsnoMpSwusSsjtuRghiimng sumisadi: g wuin
INUGRGMaENS SuROaRNimaR SRR SIPMIMAGinnAERnmuRgng
ALY BOARUSRIS oGNS St
o W SudamAmuigtin mesgnmuighilirusApimiuaHAGES (needs and
wants)4 dEhamismimasinnAigpiunkm SNt s«

S MNARNIANGYY §NW A, §) Vo9V, fgRm mimasinnAdt miiofodgpamuei Samimanadu,
§6h09
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. mimaSinnASIMmuMASANUANSIILNESSIM:RUARUIRHA ShRUnRu
iglise i skt ShmiGmhssinkingnasanai«

. ‘[ﬁiﬁtﬁSﬁ]ﬁi’[fismSiﬁmimﬁﬁfnﬂﬁﬁﬁﬁﬁmWiﬁmiﬁﬁgm@§8ﬁ§1mitfis§8ﬁfj1
WY

» mimaGinnngumedgan: Agmehlus: gy i9wsisiindie style) U
GURIUAN: (personality)*]

o IS:rupvmSagnuibsnnasanudadimagns mtgﬂﬁﬁmﬁ minuiEh 8
Kb ptete] [l

. mimasinnaAispisumEswrticausistin Aanupimiuhigds

. mimaGinnngfpmpsloinugan:imsBgRmElnEiRugRims
Ugﬁﬂ?‘ﬁmgﬂﬂﬁSimm‘IMﬁqu women’s cosmetics, insurance, and liquor*]

< mimaGinnndspimuitizmnyiitng  iHisdukicrigimy Gzl siunus
madmes Shnyuisunitasifwauigidusdatn.. 9 Hsunsmeansms
iRudytsaGEnmIMAGINREENI

=)

o« mimasinnaSspESwitEmumaigiinuinnitugn§muehsasasm
iMigm uiislntng geninh migdinhimswgiim:pintiiuihwsmea
iumaAdgmhywmsing Tagumn Ujgan [podsmmasinhmoifamey
nyISIgRMIVIBHAGH SRR WM GIm:Smagug Sinmu8m auein
iy

.  mimasinnaggpimpdwrtHAS SO ususim:mungIbMmSHEUILNGS
BuusaiagtinGIm:SAMAHARUREN UINeiSuSaiETgNnHEIINGS
Syw 7 iiwShthaslasuin s RRuRsHATIINES Sy

o ANSAMNHHPIMES (user status) 3 HABSIRAHIMAT (nonusers) HADIMaNHS

(ex-users) HADIMAIRUMSAIMSNN (potential users) HADTM TN

(first-time user) SUHANGINAIENUG) (regular users) MGEHIMSHiEEMAGIANA
Grini
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o HMISMAHIMA (usage rate) & FRpIEIMSIUMIGADHBISHEMSIMANES
(heavy user group) [BHMDIMAIBIEY (medium user group) {BHANDIM AT
(light user group) sjﬁiLﬁLmﬁhiLﬁs%ﬁﬁfﬁmsmﬁimﬁﬁgﬁﬁﬁpi Uistsmany
2e0iSmMIG M Ui

o ANSAMANPY (oyalty status) ¢ SRPIGWHISIURIGRINWMNIAN:FRIS
HAGH S HASHsHMPiMasI G ERSIM BIRRGEGU UMh SRS i
SmnopivhisahpuSugimunRBmsmnia: R«

. ﬁnmﬁmﬂji‘[jfﬂiﬁmilﬁjﬁfsmﬁm (buyer readiness stage) ¢ iS’iLﬁiljmﬂJ’HSﬁj‘jﬁ:jﬁ
imgﬁﬁnmﬁmnjmjﬁ‘:ﬁsmmm]amnmmﬁaj@mmﬁﬁﬁnm ysag Geduii
siasugag:Huiisdatn grgug)apinstn gngag)anumignn §Rg:
GUMSHDAG BRgHg)anSiANIGAZM

o HIUNUS (attitude) * BYAPISIINGHNIHWIMBHISUGAN: (NG] RS MSMItI
miynh Higms Shmsmunnn:Ssgrudatim:siinsn

9.95 NWBEESSS
tunfinBomsmanjcrign s g RURRN (Product) Y (Price) MY (Place) 84
MIRJEHNLU (Promotion)
9.9.9.9 SBHESBRS (Product)
ROREU ﬁmfjniﬁmgn'jijuSimqﬁ§iﬁpiﬁﬁjﬁinmgfﬁﬁjﬁﬁinmﬁ§ﬁn'jﬁmimﬁﬁﬁ'j
HAGH S tmqﬁm‘jﬁﬁmmsénﬂﬁﬁﬁméﬂﬁuﬁm%
fi. (UGON:RIGHRRAY (Product Attributes)
URAN:FUARYESS
< BHANMMSHEIGHN (Product Quality)
annmmsHngn  Ahuganistlntuyishrgitumsosammigtinm
IsARIMIUARAGES T huisaghg)agnnmmissdasuivnionmo npdus

7 (Philip Kotler & Gary Armstrong, 2017, pp. 213-216)
8 (Philip Kotler & Gary Armstrong, 2017, p. 244)
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»  Performance Quality# ASBRMMURIRDRGUEHMITINMYSNIAUIN
e Conformance Qualitys fUIEigTUM NTABITSHUREU
o ﬂjgm’l:ﬁiﬁiﬁﬁsﬁﬁjﬁﬁm (Product Features)

MAATNYWRTY Lﬁﬁtﬁs§Humﬂt§msmﬁuﬁm%ﬁmmm‘jaamﬁsiﬁn‘?ﬁﬁmmﬁ'j%s
s uisum syeinimsinBsSum saigmsingai

< IGSUSIUASHIUHREY (Product Style and Design)

NAMIUNUAMPIUR ORI MITOUIREENWMIVGHASES Ty
agl ShjususiinaSifimaisbasuupongmataine jrlhis:misnslasuns
uMsOAnMminiansngiuaHAStseRNAvANTIIAN Shmisbntui:thine

2. MIREfcIEN UM (Branding)

migfrcom yhium meSwirhmidiun: Mjase (term) (3N (Symbol) Ui
WutAgE URMMIEAIINS MAj §i§§ﬁj@9ﬁﬁﬁﬁ3ﬁ@ﬂj@iﬁﬁjﬁwﬁ YU NS URBG]
amﬁ%ﬁ‘@LﬁﬁuﬁLﬁfﬁﬁiUﬁB%Sﬂ NYNSHREN WA (brand name) HIREIEMMIANGAY
(trade mark) SuwiNowEigig)msMuMARTRDRE

< FRFIEN (Brand Name): AMNMA] HAji URM{BISMA] UHREY gOUinh WD-4o,
Toyota, Apple, Sony and Google“

< HRSENNANGAY (Trade Mark)s AIMMAJUHEUUENT BISFGHMA] 8860
(symbols) UREIEMESHIU  (marks) IBIMSTHAN:fuUGUiapdsmingny
BOEUIDIM EOENWRBUISYW HIREIENIEUNAY (service mark) AHGENENRIA
cogmmeng Ry bmuiahRIiuhAyaouishibiuhAgiRuEGe

fi. MUGZU ( Packaging)

-2 &

mmogy Bmangmmismius Sumislnguminngashs  yRMOLIBMA

sUaRuygwY /MU yguRnhgrshsmsipust udAin)9 pusiubyw AmMRMUGYH
JUEUREORG  (product's primary container) ﬁuﬁmﬁﬂﬁfﬁﬂj@ﬁﬁﬂ @ﬁlﬁﬁ ﬁjﬁjﬁjﬁj

% (Philip Kotler & Gary Armstrong, 2017, pp 249-253)
1°Iﬂﬂﬁfm1ﬁﬂm§j g B, m Vo9, l?mﬁG ﬁmismnmﬁsmmmmmmm 68 mﬁjﬂﬁiﬁ 66190
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o

Colgate (Wl  Ammpiupousisugiumeminmuitusoasugudngd
(BUNIAN PHOTIEN MR UERTNY Colgate) 9 UGty Hnmvidyjin

28]

RSIHUINSAUMINESN  ugnANOANETAnSSn §m§~iﬁjﬁﬁﬁ@

(851NN Lﬁﬁﬁmﬁﬁ%ﬁmmsmgm:msmmﬁmg?ﬁﬁn&gﬁ Colgate GgS 9g]) 1 anA

(labeling) (TN SizrunEBSITRMUAMIERYWISMIGEUIE
MINGEUMGMANGENMIBIORNW  (oromotion),  MIMIMi(protecting) SR

@jﬁjiffﬁ (enhance product) SiM:RFUREI
9.9.5 .1 &85 (Price)
. SMUANRGRMIRANGG
<« imuEinsHshginimAGinngm
o muEtansigisuhmbsaauimiSiunmiumsoni (A target return
objectives)
A target return objectives MSENMGMSIRBRMAMNAISIMAGIANMIZUTIAMUIE
ywq majws sNgnmAatiangm pinsummAmmatisyunSidiing ysnnnism
A9 ZORRNSYWEGH Motorola MGRMGMIMUEIYWE 9% SIMASANUA

>

magingY  Gannlis safeway 8 gistpigiluiis)ad 9% isSanmuiimin
(one percent return on sales) 1

o  HAPUERGMSIHGHMSIMAGINNMIE B

HAEUERg B sTANhmSincRmsimAGINMIR UMy Yty QRnmSia
shmSIMAGIAND idumigimanishiuasivils witwlniGejHsiis (Stockholders) it]]
MARIZS MM

o muEiRsmAGIANMmHETU

imiivRamAsinnmEdumnd iguinimasinnmemsiBsitumoifising
s pimsugAs hiankmgidyiinemssapuimiSiunnemsmvivic

(A rapid return on investment) 1
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o IUITINSUShglinmIn
imuiin sshighinminud Tgiinnsnishamus [masanuiimid ysinnm
Gy ihwssohighmmAsinnm
. mafisigiisminuigssimsmsSwhmsmAGinnmiFsis
HRELERg AR USAmIAsigihismiud hiimAdinnm« prrint mifsigi
ismiuh inhinsiuagimAsinnmiBsy  MIBNUUIS IBUAM UGN SUNINUIEUIG
SamuiuapB) sl sigimhSaNuimIuh< ANSIRYH IS MSMAGMAGIND
i smnfisigihisminAfEhts

al 0J al

o imulthelGinnndsn BnmSwy

et smiisaysignsgugimssiGinnnggng  psibvv)sywwmssinng
Grypits m*atﬁ,Stsw:mﬁmSimgﬁgmlﬁ@sngmhmkmaﬁmfjﬁm%ﬁmim}%m irbeufiigaig
1g)6 thgigimigBuSINNASENIUATHBU] SIS AN :NWIRIUMUMIBANG SWRIMA
SINMRIGEH SABRHRUNYIS

< tmmtmﬁnnﬁﬁ%gtmglﬁﬁ‘gsmmmﬁﬁm (Status Quo pricing Objectives)

e Dont rock the boat objectives

samgrRpLERzunmSahywsinnntp Shmasdinnm UgﬁjngHsﬁﬁmﬁ
i,mmtmﬁnﬂﬁﬁiyimﬁa@smmmﬁiﬁm [immimﬁs@ﬁ'jt‘gsmsﬁnﬂﬁig BN EITANGIY
(Don't rock the pricing boat objectives) 1 UIYNHAHUENMGSUNWS QRHGIEENS
mnety unmmIUEaUiee yfi) ohamipnegitng MIARSSEAIYIMIALNME
iusigsnnsidmsugnn:  Hgigittayw  inisudgniuudhyussiisigh
(This don't rock the boat thinking is most common when the total market is not growing) “1

o miugnASimIpaapisiehwdshabmitianeis

immimﬁmﬁigtmf;h@smnﬁ%ﬁmmﬁmfgﬁ&gwfsmgﬁﬂlﬁgﬁm‘?ﬁﬁﬁsﬁmnﬁﬁm
MSUFANNWR iwmiElisnsihaighibmipnapinhitussuhabmgnum
puRyMMNWUMSIRMNYW iisis Ps hihbnwumstiilniy (price) 9 [IBUNS Internet
g:ANfdyHE (RRmopRRUIE WU my Wiwsiamsmmsmnsinngmsg
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uinaniSsisHitnsy MigiNMTRRvUIS SN BS8 gumMSUTNANISMINAGGIEUIE
it QﬁiﬁgE;m@mméhmsamjwmtiﬁmﬁﬁ%gghmimfgﬁmfﬁﬁ”‘1
2. IMAUSINAWERMITANAIG
< IMUSHINMWANMEUNMSMNURUS (Price Flexibility Policies)
mitiEsERaulgwisMinEs bRty REugRptEhhaihgiGigihac 8
pidmustuMWANHGiRumsMnuiius yiiimusiunmwinnmging-
o INUISENMIAANHGIHYW (One-price Policies)

(1Y

IMUSINMWANSIGINYW HSSWHRANG uhnnmginywso g{puHisns
Susnitu My OatuisingiansMNgon ISIHRUTANGGM 9 PutsHvizma

o

-4
<

]

9 o

(1
iifs ifimusinnwinfgingw idyjesugnn: osigphmigaisang Suinnst

Y u u

RN S SMmBUGinMuHABRSIUAIgSY

=2

o

o IMUSIIOUARNSZELUMSNIHAN:URUS (Flexible Price Policy)

o~

>

ImUSINMWANSE  duwnsugan:viiusnsSwRHMMIgUSORRUEoH
ShuTnangomigiHAS IS M MYNYS UM

> MIBANSIGIHUINNIS] databases MGIFEjMIAANSGIZIMSUITAN:URIUS
MMW{RJEU (Pricing databases make flexible pricing easier) 1

> aﬁmﬁmﬁ%ﬁmmmﬁ%giMmHﬁgsmn (Sales people can adjust prices to the
situation)iEN B UIGTIIGIGIR AN RPN DRSSty HAS RS
SuugmnisMimgIuaoHAtNS

> ﬁqug:%gnﬁsmmﬁ&gmﬁﬁmnmmﬁq: (oo much pricecuting erodes profits)]

o

>

HABAMBUAGHSMAGMIL: MMM milhis:Sigig  ShimA
SINMMAG:

LINANIANGI GNW AR, §) V09V, GHAN IMUSINMW SMUETRNNAG, §iiiod-0€
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> BANY ﬁ% SMIRMNMGIZUSURNN:URUS & MBLNEGIHSURANURTUS

MSHNNTURY HASHSAMYATEUENEOHNZISSGUMSMYNUMNIE (A
gsruuynwigisigiw ninsMesigs s unuAMMishoIL
+ ImUSIMUASMIRERMIGRNSGIebiRUORE
pREvERSURENEUEENS SNy PR AGMIMUSINWHEH By
wATWoNY ihnuizugmAGugLEEN HrARmmcOsiginnsislntutys
GrUnH BN (set introductory prices) MBEISHG NI AIOMARANUIHES
ifiyRIg MY QUmRUIL SN
o mIfANAggREfBURTIMIGIMEAGZERS (Skimming pricing — feeling out
demand at a high price )

1 >

imUSILNMWIggesnnuNBIAghaiygansinudsn asiAguisigpmisigimi)

) o

ysfumstnnhumeinddnsitusimidnsn  iniBgmAG:AwSssminuig

]

ifisigiing MINNMGees (Skimming) MGURSIMAGIMNMAISuISInuEnmAmuinns
sebnsgi§np Simesinsuidumbms oiwapisiinssbniusguiiogs u
wesitHAtteBsivsthynAnaimimAt:isaiyy mindiggaimsint Stk
%ﬁmtmt&ﬁsﬁﬁ Jﬁj EIRNSERISIMURINIY  INUZNSIRMNZN  ENWOUIRY
myuwiggainunhdns mouiiuminugtunu:my pasinsmicins

. miﬂiﬁngﬁMSijﬁioﬁS (Skimming has critics)

HATASZ MSEHNARUH TAMHBNSHRARNNUNEIANGE [MAGINNMERU
B A SN Mg g BuAM s s S SEumsENTmABGAREY 88N
BOMUMWUEWUEMIMT (REAMIMI) (a patent-protected) g‘ﬁﬁﬁlgmﬁ?ﬁ (life-saving drug)
YUIGMS futB UM GUIRSESRISAM (a technique that increase crop yields) BRGNS
i sizupimisilnsugitimodsmsuwilyidmisd  upanis:Ahmijumiy
nagiugsg iiimuhsamAihwhhumunigsyise posifuampuiisdsms
mibRERSRIMMIPAERIUNSAW éﬁqhmmﬁigjﬁrﬁﬁﬁmﬁﬂ
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D J

. ﬁtg@ﬁtj:mﬁfajimhﬁﬁ:ﬁmi (Price moves down the demand curve)

IMUSIENMUAGEES (Skimming policy) mguimmﬁﬁg§t&ﬁ11ﬁ€@:ﬁ%§[ﬁﬁj§ﬁﬁ9‘ﬁ
YWY gRtunis)  shnuituigmnspsispitnushighing gpimauisis g
R UABIaTEDAG:MEIgIMURHIMI  new place product &4
promotion policies HG{FiMItHiL

. msﬁmﬁ%gtﬁﬁquﬁﬁ@imﬁmﬁmsn?mnmtﬁsqﬂﬁ%’gmﬁ (Penetration Pricing —

Get Volume at a low price)

)

o o

IMUSIENMWANNHG G UFRpINUIBIARGAR UG SRSy UMY
mgewingws  Hanjpnsancmifionaipn  nURUEGNNEUENEINGAT  (elite
market) M1SSUIGG FRNITNUHATIAGH (elite market) A FENIUIUHASNGNLIM
Ry sHg: S MIvaR Y SMYZ s IMUSINMWANMGIEY GG N mSimnsugan:
NAnmgh pasbuRghuinamgEs SUASIGEAMWNT  INWANTKUERGIENS

S o ol

economics of scale) IMUISILNMWARNME iRy spNGHhmigai positvns

( Y :
%ﬁﬁmmilﬁﬁﬁmiﬁﬁ@hmmsstﬁ:mmgugwﬁﬁﬁmﬁmmﬁmsﬁﬁmﬁﬁmiMQﬁéﬁpiﬂ
. miﬁsmﬁigtmuﬁqul:mtjsui:mmgtmﬁmnﬁﬁmmmnsﬁﬁsfjﬁﬁmtmﬁﬁy:
(Introductory pricing dealing — temporary price cuts)
IBNUMNBNANUNHASESY INNFIGHA marketers Inimdmitnnhnyinng
soasudgpitumssws mmmrg:ﬁigsm:m gidyinmalnsudigiGn Shtpm
gHASHSAANMBLRRUI:T  in:ithuhinmaints ﬁLGGjmﬁJU@:ﬁigimzinmg

ol

(temporary price) m&gwéﬁmsﬁnﬂﬁfgmﬁqu@m (low penetration prices)] %ﬁSﬁ‘lﬁj@:

o

9 U

myninuganmghaigmuisinuigudamimuinn s bnsuigidgpmsgugs witw

uivRusmatasmu Saanpedndmuiigsrhywaiynygm«
HAURRUIRRIZUMSNG (established competitors) ﬁSﬁjnﬁH§ﬁﬁﬁUFQ2ﬁ§§mj:

NS Bnuamitinuisgstusit:inuin yhdsagimihatwginnng Gigynune

Uith fighmiueaigiwnugisdamamauinndionsusiSgpihywiamium my

a

INTBIUATSS (short — term sale prices) IHU|AGHAB LIS D ABISIMgMEANG)H
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. ‘iﬁﬂﬂjSiUﬂmUjﬁ[ﬁﬁ%giﬁ,jﬂ@imqtﬂ%G’Hhﬁﬂ‘,{nm (Different price — level policies
through the channel)
Egisﬁn?ﬁﬁmmﬁtﬂm&mmmﬁﬁtmghﬁngnmﬁuﬁﬁmﬁmmgiﬂﬁﬁiﬁﬁj@jmsmﬁ
SINm4 geinh slamymAEUmSROESULDIGIHRGUTNUIthMeANSgHU
DUERUREUIRNARUUAR IR IgIgRutn  Sigieuin uRginggn
mﬁ§ﬁpiiﬁﬁjiﬁjﬁ§ﬁﬁﬁaﬁmﬁﬂ[ﬁﬁjﬁ'j%S gingtbmiuARmRtuLugs fym:yn
UANW AR HNGEGUMSIMAGANUZH
o TPUWISHHYWHGNSKGNUGHURBHAANSS (The price of money may
affect the price level)

isinhigrysy ubhonpaimitnndigRbnsuvopvisyw  Gigmynuis

o

o k)

miywhvsapamigitis thoRuinmygSuiyisme utisig)a

a >

< IMUSIINNWUAGS 2 U@:?Qﬁﬁl;l]ﬁtg (Discount policies reductions from list
prices)
miuAG:S Ammivagivdnyitugahmwygnumgignd misupin:uiye
mibaiing: ygoyeinitndafing: mimﬁazigmﬁmsms:mtrjﬂﬁéimgﬁ%ﬁSfm
g rnjryDnGN-
.  MIVAGIgIRSWHbUANGM wnGntnemuinnms (Quantity discount
encourage volume buying)

MIAGAgHESwHbUTANGM (Quantity discount) ANMIAGIGIEURUIGHS

T

m"jﬁéﬁﬁtjﬁﬁﬁﬁs@mij‘aﬁ?mnntﬁm UL HSIMAGHAUASG UM ST sisRgmi
BSMIVASHAEM gﬁﬁuiaamsgﬁéémgzmﬁjaﬁém gmﬁﬁgmigﬁmmﬁim:mﬁﬁﬁ@s
YMIUA YAMBUSIEEAMIANHIGIS: 9 MIvAGIgMpswituimanmsinung: mi
UAGIGHESWHbUTANGMURE  (Cumulative quantity discounts) SHMIUATG:IS
HESWIGUTMANSSYAHE (noncumulative quantity discounts)

> MILAGIE MESwIlUIANG MURES (Cumulative quantity discount) HSHE

SimsmiGmaRAgINUREYWwEsHYwIW heigimis:igihifsigii
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ishniguuimnnitumnsmifisiginy minAgIgmpdwbuinansmyn
ponbndadne  SmumgmhwmivgwigtamwivaiHatnssimmidn
vigufimguigiig)a s humnmwidguilinem smman:pd Shenhgsey
iRumShugthywHAGHS

> MILAGIGHRSWIGUTANSSUR{EEH (Noncumulative quantity discourts) HSIIETiED
immivmEmuigg  miAs:igis:ibnéntngmsmiugmdmiBsiigmemi
MANSIMNHAASMHASMUNUAMIGMEl I

o MIRURGASH{FSwHTIRM (Seasonal discount)

> mMiAGIgpEdwibigimumoHedmmuinia  (Seasonal discount  buy
sooner)

MIuAGIgMESwbigimumuimminute:s iuGaeEnsm iBujé mysng

yeinignéRmemsisisimsunmmisnnt
 ugANIsMIgNRSIMIGHGHANGIMAMGMGIIG 12 §NH (Payment terms
and cash discounts set payment dates)
> Net MSSWHMIGHAGIMMYGIBINWUTH ARINEHIEGYH (Net means that
payment for the face value of the invoice is due immediately) “1 FURIIWI:ISINEU
g:1ifl net10 181 net30 i UES SWE MIgNRARIINARIURISIEN 10 4 30 i
igSubinwug MIGHgHUMGINT (Cash discounts) AnmMIUEgRgibn
SrBaHNS MEjUNMMSIRWUHGMBIVIAY 210, net30 MISSWRHAFM
MGG GLMSMIG: MgV %ISHigG: bR WU UASINUUEIHIgNH
(roRgan) sstanfgine 10 1G9 OHme AN QG UBIRWURERE U
futt UIRRAGHINN 30 i I gislifwupEImsuIMA Yywutimimnsi
IARUEDURU 30 i3 et wSsAnmimn*
- migtgiehibmisiinpingouiningumasnawRiigime g

(Trade discounts often are set by tradition)
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Trade (functional) discount RMMILI:MylufimyHUERIEUFIgRmRng
UAMMIGAGUGIM:MINAR UORRMNSHSIET 8QUNAN SUGRGRUEUHRUANWSI
trade discount 3% HUEHMGUANWIRYIMGE NmehBEAMUISYSMIUANWENMES G
MSMAGINM

. ﬁ‘liﬂjﬁﬁiﬁjﬁjﬁqll:ﬁfgﬂﬁtmﬂjg (Special sales reduce list prices — temporarily)

igruniiung Alnmiu:aiguinm:mugiudinigs migagisminuniinn win
gnbnemsmidmmuay gnifimigs Widiegumsmindgisminaiiuen HASHsE
INUNMNEIEIY] URBRIUNUOMAGAGD ttﬁmgmigﬁm NRIERHIG MINUYRIUAGH
FUA< MIUANIEIRURAIE] marketing managers SISHNMWIFWHUM UL fuigiShuiunmeg
SRR ENWSSCIMGUIIGAN[A marketing MEIUNST SNUUAN HRUAN
AMGITMILAG:Ighivdonnu§iitusiummBsuduidmumyonaitimag
UNAI§IH I

> MIALNMGHUUoHE  AMMIAANSUMNEOUGSUGIMI  MjpStiBmin

fiues Gemiy (discount) UIMAMHE] (allowance)d §pisiSumufsiiimeas
ifanagis:
+ IMUSIMWRUTMAMSEHUiaiY (Allowance policies - off list prices)

MIRAMAMEG] (allowance) ﬁuﬁmmmquig (discount) [IFFUGHABHESGRIML U
HAGHS  YruBERGHUAMMIGASWEIM:MISIUNGWHAGE  UERe§ruwhRngan:
AohinymigRGaGH

o imimiepdipmangny (Advertising Allowance)

%mmsﬁrgzﬁigg glgguUsisiguam misnowidyfibnEntannmejEp
mingny uipgEpWEbIRUIUANERERENSIgGUSIUAIES Y anUIan Sony MSHU
IMAMIE] 3% ISAIYIUNSIGHANRNWINIIZST MMISGUBRI Sony MtGHAMLANY
wgtsnMWmAMAESIsiiMpUISIEhAUSIUIL A

. Lmﬁmﬁ@ﬁﬁajﬁg 8£0 (Stocking Allowance: Slotting Allowance)

al

[nAmaeEiyangSm ARnIeRFINGMANMAIEE]sg IMSHSHEAMBIIAE S M
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gnUINN SioRmEGRUHMA usSmundshinmgisiunmminiiSuiliyjsgrumsnigh
mAmtOatuiauogsT  unmoipdifunssg:  gunRighnMUAROARUE
prosigAgaRaSugumignazsmIGam SHunSAwY hywSimAMAG] (lowance)
S EES n%mﬁmmmﬁggmmsLmﬁéimmﬁigﬁtm:mﬁn‘jﬁﬁmﬁgmajmﬁtswzﬁnﬁm
AwEGnmRUA AR

o (MASHMEUARIBREN (PMS — Push for cash)

[MASHMEIUARRIGATIU INUZSUTIR PMS or Spiffs [iRFUGRFIUMMHRUAND
inwElnn ugrRunditdiuanugisigrunémeneinddssigimuumiizus it
URESMUIRGg: [MAREMEUAGIHRRUEINSTGIM:MIARUREUET Shntm
UAMGHHE YRUARUWAMAGIANMEA 8nUINN HRUASSMRUMNMGEGUTMA
5% Uigﬁfﬁm:mimﬁgi Panasonic DVD recorder LUiﬁSﬁi:jUﬁLﬁ]ﬁ“l

o AmsenSufim gt bns i i yus s g (Trade — in allowance)

Trade — in allowance ﬁmmm@:ﬁ%gﬁtm:mi@mmﬁﬁﬁ S RS ORB S US
W islgRuAtEumignywismignaGim:shnBugin:2y

9.9.5.0 MsisHNIBIBESR (Place — Distribution Channel)

MASACIWRTAGL AndanisungmmusHmnsuingngielioisisn gi
mutnmnfiEifesin wunnymsigiiiinnfides ' ugulie: uymormishow
fukisRmifs

<+ URMMIGAGWEH

hamhuammEspisumsHgimig  SlnsuSingmiBspims Ui g
GJHAGNS Alcan SR aluminum 1§18] General Motors NWHT4 Honda MSHUF
tﬁ]mﬁsﬁwf{“jsmﬁ'j%mmm@n'ﬁmgjaﬁﬁn‘?ﬁéﬁjsmﬁi@ﬂ isighipimeangrghms
URUVEMIRG  MIUEN G itﬁﬁjﬁﬁﬁﬁSiLﬁSimﬁfgﬁé@H”[ﬁﬂ ubeufiisaiga it

NG SHINSURMUIW [UAS e-commerce MBMISIBRIGMAFNMILINEGM [HUUIS

2 NAEN[ANGI §NW AR, §) V09V, HNAM MM SimuiHIinnaig, §ii90-vd
13 (Philip Kotler & Gary Armstrong, 2017, p. 359)
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uigiohAgiaRimPuamME  (direct channels) s AgEimsRbnsig
inmsisuamufistsd g ivtSEANSEGM Pricewaterhouse Coopers (it
émﬁésmmtﬁghmmqwumﬁﬁﬁﬁssﬁm%Sﬂ
+ URMEIGACUESSHHNG
AuammEsnisunsHSMIGW UBs9 1:NHMIHMGA g g AR SMAN
isHoufEw  nug:nSsmighisy  uameRSHsinkinuIRnsUIS)ismiGMm
geNinN Square D ‘iﬁmmﬁn?ﬁﬁﬁsmﬂhgﬁgthﬁﬁméﬁﬁmﬁimm@mimajaﬁiﬁmi
HA8Y  hosuilniEn§AiuEUMILEMEMMY  Internet  (online  orders) S
mimnwinmiEomimsighdnicies 99 GiguisiBymsimisiignsh s
ngiHASTnAIgNrUBIIYW  (convenient shop) ABMGHAGISIINEYR (a local
electrical wholesaler) BENBIHNMWAHIYYWIHEHGN SIGIFARHERTIMISININ:
gogussini - HRSasymPimugmsisltusgBaymiis  wiwgudnsn
sUaRUgwigSIsiunmMAgUAnNA9 gnuInn HASNSg:MSmIHgA Sears AMAIGH
AUSMEOURRRGNS Hig:AwNMRSMIGNALL Sears 1184 1gsMUNGRUYHWSIMS
[pvtsmafsisusbatusadstsinigauhhginbvammicRawssthi«
mgmﬁrgnmg:msﬁ:gsﬁtﬁhhﬁms’ﬁmﬁnﬁﬁmms&n'jﬁﬁﬁijm EMAGMAS
IHUANUHASHSISIRRFURMGHIUMAUSWINRAWHAN NS
NHELO SYG)atIn MM ATAMMIGANWSSHA® HYATHNHMG
SR GERTNUBHAS R SUIENIthY §’m—mﬁ§fjﬂmmﬁﬁmﬁﬁﬁjﬁﬁiﬁilﬁimﬁjgsﬂﬁ"l
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A. Producer B. Producer C. Producer D. Producer

Retailer Retailer Retailer

e e e

jumngos uammishons it

({U#0 3 Roger Karin & Steven Hartley, 2017, p. 420)
9.1 (RS FMIEBIGI RS
9 1.9 SessLusiemisigsnes
MIGOEN  HINSANARwESWRHNMIUBUAHIH UOIRUEN WHALH
singnunfifiuiinitmemsunmn SauaupuiiigiunsSnmmunnginusing ey
ROASnHAGH SRk
9. %%mi&gﬁemsﬁjgsyess (The Promotional Mix )
RNy MIYRNWURNDEEuMnSHMY:

14 (George E Belch & Michael A Belch, 2018, p.16)
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henjansmIggEnu
(The Promotion Mix)
IR RNWMIUAEI MIRI)RNWMIUAZUBUNES
(Personal Sellina) (Mass Sellina)
e n ™
MIR)RNWMANGHRY
(Advertising)
[ -3 1 o \
GQRGSHANMINN:
L (Public Relations) )

MIROENWMIUHA miGeEnithl Sudnustcn

(Sales Promotion) (Direct and Digital Marketing)

jumnus IHanjisMIgEN (Gorge E. Belch & Michael A Balch, 2018)
9.1 1.9 #RIREHHIN (Personal selling )

9

niigrgwinasisiiangismigjgspuituginsun oo wrginigaun

=3

Bl

BT SR shginguMIuIiamiug  fpmuénfsshnywHiststunmhénn

19 ca

GsumywHitnsemSiniusiy viguflis:AmmimEunAsaIMIENWHUMYWHAGM
numsumgnuiggiitens SaumiugpugringdmEatu BrnnguBTIS
MIARNURNSMYUIEUMSMNGAMASENET  SomIS:MIAREINSHUENNG
inwigmsigiEymamAEsUiwss gmshmsmpuEIUOERpUER WM §ny

ygnpngia grisuamsligRutms:
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HAFUA ( Sale Person ) AMUFIHUSAMUGHYMMSUEGHSIHUREMNYWY
iBeigiinidnsmse ¢ MIGNAGSH MIUA MIGARUNAY  MIPYUASMS Mifiani
gfgshlhrunmithhdaaggihyusisnetiine

MIRGITESHAUMZURG:

> fuie Slnyunngisum imuiantHisssifigiincmamsagimig

> isppnwuem Shdinmagimisusistsguus:

> iGeRGsh §m§mimqmﬁﬁﬁﬁsri"jmngmm?sgﬂmiﬁmmmmﬂmﬁétgﬁm

iglun Snjnvins Shnfists

> ERmAgaunng Shpyudhu st

fi. rjmﬁﬁim:m:mﬁgﬂn’i ( The Role of personal selling )

MITUATNIT ( Personal selling ) BIMMFHUIULS Promotion Mix iuthmimadg &
Mg ARG SHINMURSHUANTRURIISIM: MM W NASINNUE TR UAHYSY
HASHSWIAY MBI UMNYWSSSHoms MIUYSMENWHHA i§mugiesn FiSn (Emai)
UASANG (Social Media) 18 ( Video ) Ufi Online Conferences [IBSIHMBBIHNMIEHIY
19)69  MIARNUMNGN SO EMNZUANANSMAMIUANSUTAN:AIBANMT  HAUA

1 1
ol 9

moiuHRaHAS S sy iuiguRiumin ) MnGy WIWUHUBAEAUAZ SN
DEiininogumigigeisidnn  Suifusuin mifiy]§jaoudhnmimititu s
HicnsSywo g Fisminhhnigumiiisiisywisliivtisyw Hivisg:Bsmsyn
UASISEIRN:D 8N ¢ v SIRuuAaMuASHiNNG(Online) UL SIXUAMY
WAL AM A im:mrj'hanmﬁtmghmmﬁsmmﬁsmimﬁ@nﬁﬁsqﬁ’jméma}ﬂ HF
AU SITMINGWHALAS  Shgnusnwildjsgumsminiis  Sugw)mngjms
WAgMAHMINASUARUIUATETSHUHRE muaImW ¢@mdime)
NFSIWinmMSIGAFNE Personal selling t WENNNS IHEOMMY:
+ hgAmusngstihhpulls Shnitts

ignuAnnmifinhsnshynmunngsy mupviis Sunddusy phnin

u

igsiwmemigRuAREItinmEasiniid viPhnhmn Saandmnhiti-

[l
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o ignuAtamMieHBRSeIRHASES ¢ igrRuApiuhn SiféaRsshmyw
HASESUUIRAHASESSIWRUNANSANGORGL  SHiuhRyIURHBTISY

G IRRUAM SUAR AR UGHASE S WHI Sunmmwi UEHUINM
IRUpBSMSIgIMSOMA  JSUNMSIZIM NG WHUGImM UEMiRHI b

()]

MSMIGoUAIG Shrugennigig vinmiicuhnygis! iputhywmsRpifdmsm
FUNARTUIRTS MITUARHTE
. grfnmbgwiicds @ ignudfmsifigoimgninminissstim:mions
MIANBMYWRLINSSiuaHitts  SHEUERSDAGSHINNYRUA
Sunfitns ignufpyuidositunnshfuamiungivHASEs ymiss
inmEatim:sinduisignuils 9 viguliis: ignmuAtmsgn Sirgtsniingg
muuinAtEs Smifmithywigadsp Snigamadgaisigaitig mpaiy
UHASRS U  thinmieHASHSHMoIN:PaGIM:gRUs Shpvilesy
N8ENAGSMBIMywHAUASHSSMsEnRGstMBIMyWHvS SLRln
Biue gungligésndsugnumgnumytuniisespinumEnsigbntu
GO
<« MiCUPUUEsRIShmMIRYMBEINtIGHG SN Shigrufopnogngidt
MuASHIGANA NRAD yenigndgnithymiissmi HREUHENDNR ( Brand ) HA
PUEHTAMERNi(marketing content managers) ShgrAjaNIEIGRNIGHIE < ilyfjuaudm
ySinhimiggpiegn smnpiongiig: pudgniSuigrun gimfmsmunutng gty
uinwganjBdaininugisnaigansuinsigimivanidts  inmena
imunimAEwpRsi sy gsisinnagnminASa §gpithy st sihtwigjrim
iwpmEdsG:aphSamin:is wiwishnuisumsuanifmgiuanigpiviasignus
Gimsmnuiiviinussfvgiugsgiinuign s gnis U g o M g (iR
ngissiwpsristsoieumm uhhisnainimngt  AujupUAELMINnG
¢fgshivusannigadsnilhminditussmoiiginsanénnésufitts Shmmsin
UEBSY vUsywmoiungmnmiBsifiifwiGsiysmniGin Samiuamsin
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Saggmywe wyusFunouiisénhgsuinipuuiinsin:aiusmiptum

v ] 1
d o

SuuRnuamméNAgsumuuigigih g iyt tinn:Sh Sudfvmsemnnine b

[}

isag)aipuilsywimsuidmmutnnadapisugusmhpigywsmSummbnindam

NS URBuA ShEgpisupivimingummsn
8. miLﬁﬁLﬁhfig’ﬁﬂjﬁgi’]n:i ( Managing the Personal selling )
IBAANAMIAD]AY Personal selling ENUigyuNS: MEMEA futiGiasm musins

SupnhSapsunnunymndasiiugivudy vigufisaddjifiluis:ems hpumeu

s v

SMMIgAIN LG AN BN S EINSIGRIUAEGMS MIEATN MIUANIUMMS MRS

RN MIRNSHNWHTY SHUMMBNHRHY

<« ompAisigRn

igaund  MepRywituvtlsmsAnnth iwHEswibGgsisuingRlnku

igupvisthAuRbE g igimuigug R RELU
GRS TN JBS:

o Territorial sales force structure ¢ IBAIS:URBAUAYMAY IURHBUISEIMSHI

AMYGUESUEEIISIUSHBAN IR GY I WA R U AR U AYIUA
[uisigigHatnsHuHse  [fvv)smeAnnGuNIGNAISIMINARUURIGA
AURYIAIIG WWsHNMS SNGSEEMms

> misamuwilimifoiihimesgsiogs hwaningnusAngiidhighdus

ABANEISANNG

> hfmianvusgrutnhsiddiudnéonésimywHistssinidus  wiw

=3 [a} u

ol 2 U J

MINAS: AN SGBAOARUENISIERUATRTYS

=1 s 1

Sinnasnine

9

e Product sales force structure : SHRYWIHUHSIHGIN:FVU)SAMIGUURH

RonsaR B suiRsigIMSHAt RS (UIM 9 HigatiwyAAEIMAST I Simmses
G EOARMIUAR BRE UPIRS MY BIUR BT 89

9 9

« Customer or market sales force structure  SHAGWIRUIGRUAISHRMN U

S ~

snsundsye  WAWHYWMISHARUHRUANSENHRMIUARILHEUSY
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HEoRSIgIMSHAGES urMnMANAY WiwuigufismAmsiuisnignun
inwigRnmsuin i igauAituuE=EiStsitumsN IRuRiEumS

g Gieglunntidneg ignmebgSwniiSnsings ShmefgsSwanum mng
uuissBgwnvisulnénésugmSintnlgmywsidnsin s Iy
My b M nN SRR EIMIUA)MEGIM SRS«
<+ omiisigrufimigs
mmﬁmﬁmsmﬁﬁmiﬁnnﬁmaﬁnm§ﬁqmgﬁ‘qﬁﬁ§§ﬁélﬁh%ﬁm UASHt 1Bmmg
ShMIUAIH INSNTMIMYWMUNRGGIYE 2 9 iNwWORIMuIS M BRURTISBHIRN
EISEATIVE
« Outside sales force or field sales force 3 HAURTHUTMUFUMGAUAEHGHN
IGMIARBTSIFUARIGERI  RNRURIBU) SENWTUR My HA G S
iginighnmyt

U 9 ol

« Inside sales force 2 M SHANNHGEUOIGRUAYWIRGMINIR ML Rt
uRI)mEmBID: giniy dsfinng Supigénndshanuiging]s Bujun
BUARUUINIAGIUATEUST  maiimamifistiengiismeifsiging
U SR GRMWIS hwannMifsigugidvrunisi2wm (outsde saes)
Sumnfisigiuig! mufsiinng mmdimeasgiedy SuuigRigNuASRInBNWwLY
y1 HRAISIZWGH( inside sale force AR MIME G RUR W (outside
sale fore)IMWEJMAGAMWINANSSUMIUMSHAGHSIMARIGES I Tngim
HAGHSGUIsY ShlghwinimiusHAtHsY whiaflis: inside sale §UHM
outside sale F5I BUMARNSMUIGRIS & IFWRTGIRISTEUHRGESMSA §i
simipiphimivighgmgmigmughg ShsswiimiEai SR oHRut
ANl

« Team Selling ¢ ENWANRUARUMSUFAN:ARADMIIWISTINUHAGESMSIA
meijis ShnsagimimSinnBsuninpnuASSBN JrINUHEIMHRGES
IRUURURMIMANMUUIS M SINWMSHSWHIGHISH MIFg Mijpniphi &4
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9

pRUGMItIn  Swgig)a Sigaisumadgmsisy Higaiwnshns

<

o

Team Selling IXUM{BUSAURRUMSENM SunmgvniigRisn annisty
HAlgIRGRG smmingumisuthmissinmig RNl GANkiEYw
ﬁLﬁﬁﬁﬁmﬁgﬁﬂjﬁfﬁm:ﬁﬂ?ﬁﬁﬂjgﬁﬁgj‘ltijEmeﬁ'j’[ﬁHtﬁISfﬁmH‘lSﬂjgﬂﬂ:ﬁ_lgﬁ@m
(nthywsistenBsnnin-
f. miﬂjﬁmﬁiw:ﬁjﬁg Social Selling: Online, Mobile, and Social Media Tools
gomSngagpig)ain upimisuismgnmsmilisuhmng sitfeusaizum
aﬁtﬁﬁmﬁhL@iﬁﬁigjmﬁtjmmﬁﬁ'j%sﬁﬁjmmﬁajmé MW G NP8 M
[MUMS  SEMIS:UIBMgNAMSHRGNURIMIARNN  WiwmiAmuuighigngiy
HESIRHIMSISwuiglil Social Selling  IRUEMIUAMBIGT {UASNY MIMBIM ST
wisHsiinng  muitgiedn ShuammeashsiyigusthywHitts WURnéA
GSLYwNRMAGM SN E SHMIHSInMITUATR SITHENINM BGRSNN NN SABNoLS
Smigfifiu Eﬁmﬁmﬁjn‘hﬁjtmt'jgwiiémﬁésamqmaﬁﬁmsﬁgﬁwﬁmﬁméﬁﬁm &
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18 (Philip Kotler & Gary Armstrong, 2017, p. 453)
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. i§ﬁ§19 3 fﬁsmiﬁqgﬁﬂ[‘ﬁ‘ﬁSﬁm (Message and Content Strategy)
funsiynpumvRnEsanismipwmingrgpnuEm WU gMNATHAJUTIES
WAN[AiSfi(Message Strategy) UM aNIGISHBUSHERIG ) fpwigidnfigne
NHSIHEUIRn Message Strategy GiH ST MNAIOTIRENYWEUNSYWHFS:
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USUMIG)H Message Strategy B1SEISMSHAMNANGMISHNS MIRRIUINAT
AnNUINGS SHGANGIRUHARNWMANERYGH RBGS RBPWMANGHYEi

v
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nHfAigASMpUSHGinuGBO A mImIgNNIESNGE] Message Strategy
WISUGANIYR SnWwiwoimictsld istiamamauis:Asnanianygin
SumuwmggmigigEpUmMangRySHayw uymEn i 84
Art Director §mtjamigﬁ@tﬁﬁjm§ﬁﬁ"iéﬁigméﬁmiﬁsmmmtﬁﬁmﬁéﬁqmgh
sinmuasngiis:SumwthAsndtywg ASNGUSHMGIUGIGMM JUMN
wnbm upE ymgsuUnSRumMaBLUIEmEaD- AlnigwEnth
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Reach, Frequency , Impact, and Engagement)
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> ughuismigshésh ¢ ImMoWwRigUgRuiSMIgORPWMANGRY IS

muitsnygs Smwinusisssinnimididhimimimpaomeingny
19129 gsInumIgpumiNgRERinsMAmgimin:  gAspwmingrymo
sinmhsHAtSsiiwamdttsiugnnizunminguds Samimigah 84
MBI USsanismigwmingny SfEs AN UTE MRS
mangRyooisn ufigmiamcilnsimisuinsigsitifdsanismi

Bpuwmangrgg  sUimispumangrygwsinhimin gimis: @

BPWHamINN:)  HRAGNWMANGAYMGHROHE  IBMIgNUMIEAYMS
wragmnSumsigidnatnsinng mmoimuny: micaniaghwimich

o MitsSEAsdnsn Sasanusasim:maingryisuunmisin:
> MU SHEUGIANM & impinwmymIuG SLSUGINMmpgUERmIEn M
AW SAMMANgHFSymiMIsNwmMANZAYEsH  upan:
fiuasisalnnn  muissdntn Shugmaitumonms Wiwiiywig)s
iGgihes  uhtwsigmIne §m3mfamnm%smmpmmﬂhgﬁaﬁmﬁﬁﬂﬁiﬁjﬁm

R SumAGinNMmAyshHywihMIGAMIISMIBNWMANERYRNgULHR*
iiiamAThw  hwansaammiEst:R§ NS UG gMMNSUgRUMItHL
MiNgAYAMMGERUENM SEUSSRUISIMNARMARY gigauiwgnpOEats I
HigabmMIRGWwEY JBHywMIMAUIAN (Quantitative Analysis) ISTINUNHRTEEBANI

e =

BIHM SRAMIHSIEMIGNUMANG Ay im:mm:ﬁﬁmﬁiﬁmﬁmgawﬁmﬁméﬁﬁmfﬁmm

mguinumstimanmangruiis Shwdmigpug)apionssdadndidhmunusigad

RN MR

< miﬁmiMiﬁjmiﬁjgﬁyWIﬁjﬁigjﬁ (Other Advertising Considerations)
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. ﬁ‘lﬁﬂﬁﬁﬁﬁ,ﬁ‘lﬁmiﬁ@ [ﬁmnj'lgﬁ’g (Organizing for Advertising)

>

rvtissumImijusmunyjuiim smideipopamispwmingagg singh
[ABU)SHG IMIKNWMANGRYM G SEUENNWSIMMY At HRIR AR
[putisty  wsigagpwmingrgisumsminigifnndsimipwmangny

al

MY ANIRNMINERY (@dvertising) IBMRNUASITELST (Press relations or
press agency) 3 MiuHn BumAdtmesinumsiuruny sighwilg
HspwitvsifginfanmsamomiganivasagSntsmAdghytosilinskn
WUNALILEUZS T

MIGNWRIHRIY SUEA (Product and brand publicity) 3 BPWHHGEL SHtA
DA SHunmEmuaminn:§e

REMIGNMIAN: (Public affairs) 3 AENY SRIBIANEAS SHITIRAING WRUNESS
M Uy s

MSWOASHMYWIE 3 Aad SHisMPEAGSHNMYWHRAMMENGND
SuipAmudygugsmin Sasnug

GG sHISINAS (Investor relations) 2 IANENAESHMGWNRIMATNS Sunn

u &

Ud

mushehgniisig)meigumimAigigRvinin

JUSINNAHAIG] (Development) 2 IFMINYWHAGTSW YruvRRiSHRMIBSTgH
sﬁLmﬁémnmiﬁﬁjggmmsmsﬁﬁsfgﬁtﬁ@ig UHANIAGE  (agencies) &%
EopRmmpwmingrigigaisudspin s wimamia 9um
thunmAEwHviss 9 mmsyfmAmnigpumangrgawimifijm:omie
BSIHANOERMIHS

o  MITVIEGAH)RNWNANGHRYHSIMA (International Advertising Decisions)
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3. §SUESHUANMINN: (Public Relations)

eiisiimignAgshanminn:is: EujuRing NG Sty Sk BRURRHS
Shunmsiivmn mﬁgmnngﬂﬁmﬁiﬁgsﬁﬁjgu,s%ﬁmémtjs@gmsmsmﬁmsgrfn Suguba
fanminn:§s’ed

gongsuanminn:msngmnmiBsitudmgindyignums Shnankénssh
UHYWUASHNENW SHanminn:Rs MItNMwWENRESNMNMINNFHItINMY SNy
s epAbBIED

mipurgngshanminn:pinsyiidygingpusdntn  vsay Snigh A8n
oRgMNERMN PuSbpimishite Fvsidima PR ilyjnanisnngshnmhys
HAGHS I8nAs whAsnEnw Shuinpusy

o {9 SRGOUIURIMIGAGSRANMINN: (The Role and Impact of PR)

gfgshanminn:MsmssGnugivamasisuamiaminnss Wi PR ﬁ
wsmynuhamigspumangaya 1l g fisadpvusulle un)usAyia [fidm
THU MGG aRS UMY AN TN MIAN:ESIN: Lmﬁﬁmmﬁgﬁjgﬁymmm
BRUYUWATANSOUHUIN WM 84 oAnugimSymbimaitug gyt
s ssShamigpwmahgagisuShgitamwmant s Mitnbwsns
sunnminninvindmEasiapnmiramuiuisuls T ygilninginguminnei
NYWRTHNWIGHM ISsHuMENs grgposhaniidmsmiduy wimmutaniisn
mshyin PR Hifgimgslnsuntdsnig :Shénngshanminnistinggimsin
sinnnisgoissimSspiuuissthiBshichts 16 PR NRNEIGNOIRN M Mk
UIRGNIUTB SN SR NR mﬁiﬁjﬁjimﬁmﬁﬁﬁji’iwéﬁﬁmtsz BimSrundm

o o

iﬂJjS Shirunmeas ‘UG’UJS PR ﬁﬂﬁiuiﬁSWGﬁi ﬁiLGSﬁﬁmiLﬁULﬁﬁmﬁmGﬁ‘j‘lﬁuﬂﬁ‘[ﬁs

19 (Philip Kotler & Gary Armstrong, 2017, p. 470)
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ENRATN ISR Tig)6 MILNGWISAnin g gusupinhMIuIRnAME s (marketing

content) IRUINANMHATES GIRUHIBANITH ANEMSIMANRGET (pushing messages out)]

SURAINNE DAESHANMINN: RIS T (Major Public Relations Tools)

GRS SHANMIANSPEURINN NS I SIS G 2

>

AHS (news) ¢ HASIMIAENAESHANmIAN:STywN Suuilinifns
imueAsm ShgimsmisanANiRvi s Sut it

mijusAbin2sg « gumnnyuisamiBsindamuig)aen ihunms
goth w§diganiffms omannn ighaging Sinhnsausinnizums
e RElsyRguny uniGrRginHuiEupinsSnpmigiuitninsanimi
BAGIM SISIGAMUHIGANIUAT AN @I : SIS

MIUSEINSIUYIYWGESS ¢ HASGIUSIERGA PR [HiMuGesNBmS
SavpnisumcEngiHASESImUET smwminh HEus hRar SHRoE

al

NfmsviisSusmnify  wpUimMEInnsaAISNS  TRgAnkpimsid
[masmsinginigiumauninngnAgsuninig  ulasfis: ot sAMBUINM
HEFIENANZIUMANSMYWRBUISNSEEN 2 gu)(Logo) MILNMW ANfA
Ul sphivvueHting Hmi Shdnanms iSweliswekNuAHYS
Punsmuwh guminh §gpighinituGigiu wmngs a5 ap aikumsmn

NANMIUR SHEIGIGUTIY
O

(%]

910 lo.m M B RUsFIRSHBERES ( Sales Promotion )

Sales Promotion AthAyiRtdnfuitushassibaunymaismigrsigsiiae

BoM 5y tinandgigigmgimsufnsitumsmutanndis:agnninwhnig]

wEunusiuHAGES Shuidsminuf wAwhwsitrnuEiinm: uinm:mag)™

miuAIs  SumigpomangroidsimgmithitnaggmywsuRInngjgRNw

YUsg)nRMISINENMINIG (Sales Promotion) MItjE)ENIMIFLF (Sales Promaton ) RN

20 (Robert C. Blattberg & Richard Briesch , 2010, pp 2-3)
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guspe it N Sidyfitngnban i

CU
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URRORBUUINAY?
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M UTANRISMIGI)RNWMIRLH (Sales promotion ) BISURAN:ZUAIFIMEMIGH
MSIUEIHYMNSININ: 9 HRUAMMESOMAMGIS consumer promotions 1HHjR{HMMI
SpuasHiiBnsgsmIRsIgMOIwINUg  yRimmIcURIgIIYRIHE8 G 8RRt
MIRIDENWMIUAM gIghARMDIBMMyWw MIGNWMANGHAY MIUAHG SNDEGEHHG
34 Bisntmbniu (direct and digital marketing) SRgURIANEINENLIEIGIE) AT MIGIIGS
fiuesaupUHBSHehmyMgimSImmMUmMymMIgNMINgny  Wiwmsuigsmnifiu
ponAtns  fugwiimanmimiiBaingiigsd  mATamaishnuiugRGonsm
wmnSfgminnmagsrisUisSicigrgsgmunagapuRiSae iiytinephts
SAMUW RO UAMIRGSHituais:
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msmgnsnmgﬁmiﬁiﬁﬁmimﬁm@nﬁsm:mmgéﬁﬁpi@ﬁémﬁésﬁﬁﬁﬁﬁsgmm:mﬂﬁim

2. QURINNZ{L) Sales Promotion
msguninhmiBsmopinsififyjousimusnniismis)spuomiutd  gumnh
g spwmisApinsyiidytimmidmivasistsnuinug  Sumimomigan Uil
AYA GRINGSHHAGHSHN W INnsiY

o  MIROENWMIUASIM:EMBMAS (Consumer promotions)

Consumer promotions 1S:tSGURIANGIUBINISSEGM ¢ samples, coupons,
refunds, premiums, and point-of-purchase displays to contests, sweepstakes, and event
sponsorships ]

> BIRIORRUEHNA ( Sample) ¢ ML SgbaBGSsAMySyjepRtNs

ol

e TS ARviSinnIRUnsug UNEMYWMITIREMITTHIYANS

3

2L (Philip Kotler & Gary Armstrong, 2017, p. 496)
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wgMBIM S URat iR SOt umEMNUGMas9 fijg:Rnhn
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URIIABUIS uﬁmﬁﬁﬁﬁsmﬁnﬁsqmﬁt‘jﬁnngurgzﬁ%gism viguilig: uvm;
IGMUANIS v S gisIBSiGuFsuunme inuiiftim sHiG S
> URMAYWESSI (Rebates or cash refunds) 3 BHNSMNUUNABIUNGL

1 <t

84 Coupons AUISUMFNG [vUIsSmGmium:niguntimsmiugmen
weoHBnsionns unistspifinwipitunstmsimsivils unvsn
NRIESNG MU MBIGuAMBRISIm

> Runighicuas(Price packs or cents-off deals) ¢ MMIRAIGSHASRSSIMI

[ <t

Snmweuthiaignymistoanuiyse  iRumhgiginntdasmumiugm:
mgiwmite anmsasiUnMURURtUY  ghugans:mintis:myhni

Cf 2 o

o

guianesUnnul @omhpagagm Shsiganm) 9 mifivvis:ng

=1

DROEMNZHAMATERMIGHMMIUARNIGL:INUE

> RUESENWRARMG(Premiums) ¢ §3MiBuGMgSHAGSSINWRRARNG Uis

~ (3} v

qﬁﬁigmﬁ iBgfutngntn utimeHASssiGmingi S mubntu WitwsaNs
igamiimy UNBUAtH Shmuiitn-

> HISHAIGEIRNW (Advertising specialties) ¢ IRFUTITSIHUTIMIGIORNLW
BUnsuAnERUs  uhifositumspiintSauUmMUmywingm: i
EYEM (logo) gﬁﬂﬁﬁﬁﬁjﬁﬁptijmnhgﬁg%ﬁmmigﬁsmjﬁuﬁﬁmmﬁ@ﬁmﬁuuﬁnm
HhSRsifmIngH 8 WiwigeiHEnsuRunDmAgIsIgem midn
corgrsmAnging)n §o myu inimiy pass Sug)smmuiimul vinmins
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> UMMSIORE (Point-of-purchase) ¢ MMIMNUMNMBIUHRRU UMM BIUHRGU

iginighuAthns #ESSSMBaREUMINMGE)MEaN M SMUBHIL
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> MSHNSMUI: (Contests, sweepstakes, and games) AMNAUIHGEjHAID
magBmudgnfywmsgoth  mansms  ma§iinhingpgivy
igeuGInn uRiasu whwonmy Samiihiph miprauithaim:ig
HASEewARDRtN ShnpunBanisoatn stiwSamsymsunymiiE
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- |
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BUMSOUHMIGn 84 tablets iW)aRUMUNUAINNBUNIGNGWSESS M 88
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)

I
> MIGAYIN (Event marketing or event sponsorships) 3 HAGRNIHGRjYRNLWERA
ReUREUMBIS: Mii Event marketing or event sponsorships HRGBRIFGUIRE
gl SIMWEURRH SYSUGUBsUREREIRH IR RN wEARe 1 Ayl

Auigumnsifynn migudining mimﬁﬁﬁgmiaﬁﬁmﬁ;ﬁ':ugjm

o  MI§)RPWMINUAKIERURUS (Trade Promotion)

[ABUISHIUAMAMBGSMSEMIRIOENWMIUR (Sales Promotion) I§1MSHAMIANL
SUALMUIGAD WG UHHARUASHNY Trade Promotion ISSHIBUUUHRAUS €
NMIFUMGHMNEN SHORNW SisiphSweHRUNUSHWRNIRNWRTHRL sudim

k)

engiHAdmas whufis:mghifmumesgsiicrunigis: v stUnRREiGM

J

gesifiunumAguaEMIMSMPg Uunim usSmanAmgRuygnuanw Shunuhg

iBgrm sk bnsuiglubifid ginphiglibimsiitig grsOamnsiiaunnn Trade
Promotion S SItTILEURINMIGSIH ISP Consumer Promotions jBHS 3

contests, premiums, displays fHGI{JiS174 Trade Promotion B4 Bt SHUBMGEN

o

rgssuimﬁjrp:ﬁﬁgimmg&wn}fﬁim:ﬁgmﬁim]ﬁ%ﬁmtﬁig HENYBHAAD Surutnwiliy
USRS UIUATET] MBI UAMEY HRRUaNGEESESMmanAngitum

A& 8 muigsuugRuRuginudmuimanhANA y§imhAmnA

(2} ~
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o  MIYYENWRIAY (Business Promotions)
svissamuwmANUmSansEnNIanNgubmiggipuiE il industrial
customers 1 Business Promotions {ijitn Sijfifgjuiinmisiyemiing Simmigm §omns
gundons  Stubndadannpvanund ?ﬁmlﬁgtszgﬁmsaumnﬁmysamqﬁsmqm
consumer promotion or trade promotions 1
itsamShaubgumnnibnnyaindingdafnigume)ad s
> MIBKNMBIUHR%UT (conventions and trade shows) 3 (BT SEMABS AN AL
iFsmsyusidinnmingrggiutdiginapuosdasnuusgmag oKt
g6 industry BinmE Rt uFivasmEmsinddinhmingRg: Wiy
Ulsungingiisiis e gumsHynE SIS iem Smainiingrisnots
§ éngsumywnddts Innsdnsugy gusistsdsmsinmBsitusie
msmimAsiguitgiunmAfn SUGRRUHASES 9 Trade shows fifjts
[t sunssumiiivgamiBsitudspimsuns UGkUmui:uglRua
URIHBUIS
> MIURHIUA (sales contest)EtmiunaytUIgRUARYSImGHGHAGH
gﬁiﬁajﬁiﬁsmsmﬁgtﬁsm:mm%ﬁmmsgmﬁjumqujﬂ MIUAEIREMIUAD
mitin  Shmsmisguiansipsins swishnuualnuinmiBupEse
imunt SHFMSSIMINIUATHBUIS NRIRMGSGUMSHNNIAYNS NS
ANGIA UM giRig)ad  mipauisamiutSiiTimim subsaistinuh
MSHNIMUS Y EKmM IS MIAE UMBHATIMMS SHMBETEIMSY
fi. MIHAIGHYIRRYRNWMINA (Developing the Sales Promotion Program)
fmmi olriinsismisgspuominfinuEiflc  puispimGmiaps
ﬁﬁmnﬁsqﬂmiémpmﬁg?ﬁﬁm Sales Promotion 1S:BJMSIYY SUNHAMSIRMIS:H]
ANASUNS Incentive 811 ANNE Incentive JEORAGIMSHAMNMMNARMAINSISHNU
B UMD ENWMINAUIEGINATWY W incentive MSINGSNUIRBMIG RGN
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meimBey  gndnpfpInantngen Emﬁj]ﬁiﬁﬁjﬁjg@mﬁg?ﬁlﬁé;if?jsmm%sam
HenpyRywamnigiunBnunsin  SbamwenImy  gREgNmSupUpIs
oRpwmSsisigAsnwgnmIti) i WMy fsis: MmN MG st
sosininndgfubnontng  ehwaniposiimylsnstonuSinm:Sun§epions
maBsdssgumsitiniismijpyaisio:is

minwmyghonsamasit  gadgnimnimaiginasiingsn  mAsinnmidmi
SamsGim:mig Sales Promotion 183 iitARRRigMImRNwAAGIN MG
FURYM NG ENILIG)H ?ﬁﬁﬂlﬁghtﬁﬁiggmi’n@ﬁﬁtﬁj]mtﬂﬁmsmﬁasmm HgRINU 8
MWINUMSMIIYSY HASKNIRIUINSIBWESSH ¢ WMIUGUDSISMSNANM
nidued umiBmsimsinfidasugyginue? HnngsumbinsiuminAua
[net)swsupnn:uHiShsgrumsimipyasitiue Shuipmafimisamuwiuash?

GRESAMESMIGI)RNMIFURA Sales Promotion iﬁ:ﬁuméﬁhﬁﬁ?méimqﬁ Promotion
Mix iR enjans sy gRggpigiatanmmutanisisminn miiafugunin
UGE BUNMALE Sales Promotion HSIGAYIG SUNUREIgHLYT SNMIg)s Sales
Promotion [ AUBURAILINWWAGHFRNANYUMARS Promotion Mix ijj1g)6

9. 0.¢ MmuGRspigins Se88ps8SSas (Direct and Digital Marketing)

=) 1

miGsgpnnwnn Suddsn AmadgSuminfstihwfuinywHisEsyh

P

SuunavSimuishimwwndagrtmifyjisgrumsmudwnumy  Shnaidnigsum
ywHisHsumHige®y  puilsmaiSsyfispuwhnniyiinaopumigaigsShmbm
weogmmeI8hdgmi  ShmimtmigrhivasignisumsAnnddim:andmymasy mull
IS AUUSMS U A GBI SMINUMIgANIUAIHAG S S Gim:thn Sumirun gewinns
Amazon.com IRHSIRYINWHUMGWHASESMUNUIRNGR  (Website) URYIRGIATE
(Mobile App) maﬁgsﬁaj@wmﬁﬁﬁsmqnﬁm ShEmESmingnaiaptuhhmy

(=)

Asfinng(Oonline)

22 (Philip Kotler & Gary Armstrong, 2017, p. 512)
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TR U

+ GiRUSISERNIAT (The New Direct Marketing Model)

HAG iﬁ‘jﬁ@ﬂj Ui m’[ﬁﬁmsmmg‘jﬁ catalog) H Hﬁi[ﬁ‘i‘[—mﬁﬁ g Ri(direct mailers) 8%

HAGRPIUTIGIGOINWR (telemarketers) IRUUYLMSIUNHATES SHUAGRMIUST

MBIBI (mail) SLgIR00

whnugigiscmsmifsigiismaiimadsiinnmuiwmiméSmmsmni])s
mj']su’hhmt’mﬁﬁﬁmqhmgﬁ?gyéﬁﬁms@ﬁm% ANAL)S (smariphones) TG (iablets) it
guRINNESsigig)s vigulis:ming i nisAguiy 84 mobile media itgej&
OUFIMAMIE AU g

191NN AMAENUTBU] SIS s SN UUGYIgs Mag Sprmwh i Sustsn
Agsfuinthuammuigy  ypdgspwmingrymnm:se ubafis:nmauiRnmsmhs
NI AEUMESinYERte FeSgUaEi(diect model) 1Sinmiianiyin
YWHEMTI{HBU) S HIRHAII N SHGIM Amazon, Google, Facebook, eBay, Netflix, GEICO,
84 Priceline.com it suifinnuifichwihadungimstudnfinghn Su8tsn

<« HEWNSSIS Direct and Digital Marketing SfUHME) Sk
o GIM:yRBM = MNf Direct and Digital Marketing H18 MAMWTRIL SHHNSUFHAN:
antsRiYg iHisafendtusmodméSmmepiinigiwguidmsptinm

9

gnn iinmsissAnnamiiuun s SmpinsmnanAshmusmuye§dm 8i

ad o a

Ny Risslm SuddmsmaAiguiguigad muit:muganpimliyns

=

MBSO AU YWHRUAMBGIRE) UMBIRUN G AiuasHR R yngingiaiy
Slb

iSgjunmitanhspd fnssdinsn yihayituHitESsam Sy
prnftnsfmifminguéme  nidtssimsmiisinitsumuits:  online,
mobile, and social media IRAIFAUGIHIYANGRAMIGIUE SrnABSIHUMAIgH
mAluAidms Suuehinnnsaithanyognmghamdsigg)ag

o FINUHANIA ¢ MIGFGAIMWENRN direct marketing (it IFISISHS Uiy N
weogmn SuidaspounssniGin 9 grsipicunismoinntHAsSE s
ifugs  ysisnsAIMS  iwanRRuGANgwigiywismng  direct
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marketing BT SHGIMSWNASHNYWHABISMUGIRINUMY online Tryh
wsgimsyisainpimivionittsifuiivny - Eupnusdnidgitinmmy
ngimiEAPma) siasulnunny idueHistsimymhAnns Shmsthui
[HgUBnim

Direct and digital marketing fFGRSHANIASIMNURTUSMSIRHANBHIET Wit
nemaggnsgpnfminagihuguttim:ay  Sunuifigsuddudemulens

i
NN SHIAEMARIigSARMIRESY  frmnsiguuiinmaugRsusunuusy;s

0l

ig:MnG RN W URUSIEM s UMIGERpmBInuT HAigiRumMUHRgiSh
200: mmﬁﬁﬁmééh@smn%sms@ﬁj@ gﬁﬁigjgﬁmﬁﬁ'ﬁmgi%ﬁﬁ'jﬁﬁﬁﬁS“J
< GBI Direct and Digital Marketing
g S sismufibatinhn Sudisnpimsuinm ¢
o gummhtdafinnivopindhsns @ MILARWEUYSE (face-to-face
selling) iﬁ%ﬁ'ﬂigﬂﬂli (direct-mail marketing) ﬁWﬁWS‘Jﬁ (catalog marketing) MITUTI
gicdg) (telemarketing)  MYBGIGASIHWHRUHIA  (direct response  television
marketing) 8HE A SISIRNIGIRUIR UHASH SIGUMISMMS (Kiosk marketing)
o 1:NMAMGSHIB INgHBRISMIANNHZURINNSENIBRGUTH S INKIUE
s unhBRiE P s Mgt Balsmurssnm uisiinng eanéar mi
g spuShpgasmuisiinng Fidn hogmudisiinng yn unmiasy 8
mobile marketing 1
i Shotiguihwmin Sapsuilbgumnh Sinidivusisumn Shuammeays
%ﬁmsgmmsmsmﬁms&jrﬁntiht&wm"ﬁmmmﬁgﬁjgism UUBANDR NG mBuguRIAN

ol

SrpishasivupinanigupinsyiuinmBs Shciasmuiysy ilhShntifumhytsdy

giphdisizumsminogsthhmtiiismiiipichiie  Gighipichoitsphivy

o

pindnistingimsmpuniisiiwspid  Showvpinvumuityisgrumsnigin
HEUIN
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Digital and social media Traditional direct
marketing Build direct marketing
Online marketing customer Face-to-face selling
(Websites, online advertising, enrgéagteh Direct-mail marketing
e-mail, online videos, blogs) and Catalog marketing
Social media marketing community Telemarketing
Mobile marketing Direct-response TV

gﬁﬁmﬁﬁ : GLHﬁ‘ES Direct and Digital Marketing (Philip Kotler & Gary Armstrong, 2017)
HOMSARAIINT digital and social media marketing HgEhisMIUIRERGHENINW
thasing)s SumtivictsaY myfguninhdsnidfsngom s mungd Tggmuisiinng
AiB 8RR (blogs) MBUAMMAKY MIFRWNMANGAYGIR (mobile advertising) iHU
(apps) 84 #EMETNGIIG)H (other digital platforms) Il MASHHASE SENWH ANSIHT
SrghipUINUENMBIL:ANS ARALS 1GIYA Sugumnn3icnnging)ad mmpima
fisfiinng ShugnignSisuthngiganwhninzgnutniginanigndm Sugndnn
RN U UIB NS SRR iR
910 10 & SRR ReesaiasBesSSSRS (Marketing, the Internet, and the Digital Age)
ungLgmmmaPsisifiminnnnpin siigimuits: uumm SR snisnsum i
ysy) fhpuiismsuhumuiia Hsmjghiﬁsﬁémﬁéstﬁ@ iBruddms Hinsilntn
ignnpuInusnEmgtmupigaticn T 1SigiunuBuns Intermet of Things” (loT) M8
URMINWRUMiYSEORHSEspRMiAR WgHwUAl whny iy daos Saon
FIBER TR SMMAY) Sl MugEuninsENgHRSERISIHIHNMWE
ywigsiyjuilnnignitts ensuiunnigNAGSHMyWHAGESgMSInNMUYS
< GpinupigsninwStcns 81aly (Digital and social media marketing )
Srpimnuipigioinwatisn  Shayuiithspiismiviiniipuhwihuitums

o o o o

mﬂsmﬂsﬁﬁm nifgunnhinidtsnigom mnéd ingisiinng 50 un (ologs)

v 1

phssioswaNs  migpumingryois  Sunuinstcnigpig)mivinfcunatas
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tmtﬁghn'jtmtﬁﬁéﬁfgmﬁﬁmnjﬁnﬂmﬁim:ﬁmﬁs ANALS 1B gigeyjSma Shguninh
sfcnurig)a mpimaidsiinng  Shugrignatsuthnglignnwhnunagnn
aguEEngm  Sugnispitugaiohngsnigmeg Sspimupistininwtsn
ShruhuhimespRywigSitumsysm: MiGERNIHSGNM (online marketing) G
MBUASHINENWAINY ( social media marketing) 81§3NIGIE (mobile marketing)

o MGERNIHIGNL (online marketing)

mafiégnissgnm aasthshibmiginpmuisiinnahwidnn§invapvie
migioEpwmangny Sumisggspumuisiinng migg)spwmesitn Tiogmudsiinng
Suyneifiv plggoipwesy Sudipoilnfifimdumuisiinnagon wiwfms
gongsuthudngghywepidanidismuaisigatnite wdnuhnamaints
mwanRnugan:fiausngiadil abhimlnwrvaimapafiitanugoinwags
§ﬁmﬁ§§@mnﬁmmqﬁ%§ﬁmmmtiﬁqﬁﬁ@?mﬂ

> gl SEngMinnuSishnEBaR (Websites and Branded Web

Communities)

AUpTBU]smaBsiunsAyngnmagipmuisiinnaiudmandr mndd
grummunImutany  §hduvang  wn§igihintn Mt Sgpasupinsiom
igiuiigimug angshmyunitts ShnnnmgmngdngmSintmslinmininbngn
Shieuhny* gmigﬁmiﬁméﬁimmﬁﬁéisﬁmﬁ;ﬁﬁﬁmﬁsﬁﬁimﬁmimﬁﬁﬁjﬁﬁmﬁiw:
il Qtﬁigﬁmimmﬁnﬂmﬁjmﬁﬁmmﬁ%ﬁﬁjﬁmmﬁﬁﬁtm MISfsHMywHASES &
viRnnAESHRNMyWRGHASNSY mnsaivuishnyMEgSgiMnguman
Wiumemuits: dduns Tty g ongmmgi Saugan:fiomhisigaituuinsd

GshnfiSnsgmSintnmgMywiRumMBURRUUNgS
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® Brand community websites: You can’t buy anything at ESPN.com.
Instead, the site creates a vast branded sports community.

gﬁmméd% Brand community websites (Philip T. Kotler, Gary Armstrong, 2017)

> MI)HFRWHS SN (Online advertising)

MO RNWHS §NUIUGIGMIgHISnugmimashnigRgigih B umuss-
fnnahpns: MILINMEINMINGAY (display ads ) MIGPWMANGRYNASHEhMiaghin
(search-related ads) S#8{pHigH M1g)a 4 ishnugmPrasamunuimmsimismy
fistiinng gmahpsabmPumingaymsimidsnnisi

—  MIUNMEHUMANGAY (display ads) $ MINWMANGRTMBHS§NMIZUNGUINM

igiptdmghibmpagmbimaasiinng Wwiwmiwanadsudaddnsini
MSIEBUNES

—  MIRNWMINGRYNAGHENMRAIRIR (searchrelated ads ) $ (or contextual advertising) HEUS
Suumniusigihisiannt  uishinpugsuisminginbininéAigom  Google
Yahoo! 811 Bing... 1 gYUNIAN Miteghifi "LED TVs.” NEWUINMUgRUSiAiu

§1589JSLEDR) I8 WG S G Samsung Panasonic LG Sony .41

Safin: ;s ish 841 esim ) anjapoinnsts imnn gnw fil



ﬁﬂﬁm?gﬁfﬁmﬁ§§§ﬁﬁﬂlﬁg §h?9ﬁﬁﬂlfgim§ﬁ§ UnURERLERHRG

> i Esnimuits:FiE0 (Email Marketing)

mafEgpmew:Fisnistinmauninhywinnsgamngigpgicn siygndp
@ﬁﬁ]SéUﬂﬁjm “Social Media Is the hot new thing, but Email Is still the king.”**“] mﬁii@iﬁ‘pﬁﬁﬁ
isHSMagunAdgpifanitumsimunigns Shdnndsunugan:y n'j%Sﬁ‘léf‘ﬁ
umyHisHsmutu:Aibng  Gighfmogimminsywinsisnssuinr ol
IR SMI (Spam) aniFiBIMANEREiG B S SIS ShBsohmsinitns

> HSENENIHH (Online video)

spdiywigmismnfdsuimunsenm  Amigjgspumitpstbmngd  uishib
NS MUASHYBNWANLEGH WEy wWbn 94 Tiggg:pimsulmdimirua

"o

EUENG I Suuigtipsnwokuin: ToglvuisnUonsintginns SEksngsy

MmNV BEAEEgENw Satndiuminusnehamifan g hitiipig)a Shmimnty
mingRgsupun sulahlivaupigisags  Sawdsmginwsisig)ad  grdhn
LU MEHYIE SV AN SRS MARN I NG S(Viral)d Viral marketing BNS{HY
ismufsnifivndywiginagumusnn:Sisnitusmss fidy mingRy(Ads) Sy
1g)miE T SMARN UM IUMBIt: RIS

> i‘\Jl:ﬁ (Blogs)

UR (Blogs or web logs) Amugmmudsiinnaituivusay Sujfvv)suinmAss
ShBuanngig)mBunAsmgI UM SUSHUM SANNGA gﬁmﬁémmﬁﬁiﬂmﬁjm
SN ATMIU)REMIG UGBS SIRUIGIGIS ASGRM I HRfR
URIMBSPUAMMAMBEGM Twitter Facebook Tumblr 841 Instagram tﬁ&ﬁﬁggﬁymgﬁ
URIRIEGIM SIHMSMNGUG NS

o GRNIMBUASHORNLAIRY (Social Media Marketing)

wisyosnweshy Athuammahsmufsiinnaiiumsmiimaingny 8hms
mn{]ﬁﬂﬁﬁﬁmLﬁHH$m3LU§m§@tﬁﬁj§mﬁ§Sﬁgﬂ Suioniinungieans A8n jumen Tty 84

23 Advertising Age, September 30, 2013, p. 18.

Safin: ;s ish 841 esim ey anjapoinnsts imnn gnw fil



ﬁﬂﬁm?gﬁfﬁmﬁ§§§ﬁﬁﬂlﬁg §h?9ﬁﬁﬂlfgim§ﬁ§ UnURERLERHRG

SHANIEIIG)RY UAMMEIAESHAUNUSNNNSEGM? Facebook Twitter Instagram
Snapchat Google+...“]

> MNPImAUASRIPENUWAY (Using Social Media)

aﬁﬁﬁyjmﬁgmgaqﬁlﬁﬁgﬁjg@mmgﬁmaﬁﬁﬁﬁ : OMAHGDUN SN ENWAY
iBmsipnG ggﬁtﬁmﬁmﬁﬁimm%snhmm MM aUAstigspwahBitums
[P SMMNERIUtEEY Sig:hnsdnsummBsmsuilininn§ii yisn (page) 181
DU MEREMNIES 9 3NN BIRLGIUN Chicago Bulls MISHAMBIUHIANGY 96 (NS
ighbiaiin ShnmagpmsynRmgmu)ulniuIu &0 MNSHRY

> HONcUYR  ShUMUAUHSASHYRNWAKRE  (Social Media Marketing

Advantages and Challenges)

- unmmasgsimsmnnsivicg  grhmoginsybifdiodnmaninitaspn
inuiasEnighe  goizumsimapaniibminnBsuhimtiiaismmBimes
uvamMmeashsmnsuamMugnsmnfisigiis§apithAial (real-time marketing) 1ERU
HgmagpRinudnshgupmighywHASE sIsISImapsmnSiigmnn
i3

— USRI BN ANEHGEAMWAGTREY 19:0mitiin SLRUEENRUNE AT Uik i3
UAMMAREINUZMESAMwHARESAN  Aunswisigipuanugng)ass
AniguMGH ShigIAnRMIHIN AT gigsmaSnatuamm el wIns
Lﬁﬁﬁgﬁ]ﬂgﬁﬁiﬁiﬁﬂﬁiﬁjﬁiﬂéﬁlﬁﬁgﬁjgﬁﬁUﬁUULU%mfﬂ (traditional Media) iZFU
MSMBIGEEMGIgayS WM NYMHRUS

- UUSHHADENS SEORMSUASHORNWaIHBIN: AMIGUE SHBRMME
Rrungueoliss  pisgganwoysnsmnasyshiiugamuiamiguly
wriHASRs8hrunEL S

—  GupiunginEnwioRsimsuMpuLtiite  hiyhpsiisthiisislinink
Igwiniphgmswgmn whAmogimugsuinanasiinglasng &
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UMM aRBILUILMES S SIRUERINWHMDIMAY  ImuEhuanuis

9

gﬁmﬁﬁmf{mn@mmgﬁﬁiﬁsaﬁﬁis:mwmigﬁﬁumismimgmiﬁﬁmﬁﬁﬁm

> mnfjronuiinnayyopig i) BN (ntegrated Socal Media Marketing)

AP UAM MR GRISUANN: ANEMHGHMIURN: e Shmigj)Rpwyw
GgsigiiiGei Facebook Twitter Instagram 841 YouTube 1 §GiS:{uU]SE I MmBSANY
59 Suvghgsasinipmendpigiipinuysitupmsmagudisugany 84
BINOWHRMIHIENWEEN 9 muTivasUlsiywy ASS{iinegums Likes
i imuiEifidimapdssipsnwosystgiuiamisniiun MIGRUEENaYRY 8
UIRNRESONUHAGESY  gINN  Starbucks  ARpBSywiHimMAIlg
goipwssituegumemAtwitng  mEgHSIUURBUISgRigHinwlY
Starbuck AMUMYWHARNSIUAIZSMUI:MOAANS 1SHTUAMMARBESS 9V I
£l imqﬁmiﬁjgﬁpmmﬁﬁmmmgﬁﬁﬁiﬂ?ﬁﬁqﬁiﬁﬁﬁgsmmﬁﬁ@S@HSiUﬁ'j%S iR
MIGSSIS pastry WwRRAMGONOMIRGHEMinagnufing pmeignisnidtsn
fUTIFUIUEY Starbuck TNSSUNB *Social media are not just about engaging and telling a story
and connecting, They can have a material impact on the business.?*“1

. §ﬁyiﬁﬂ3ﬁ (mobile marketing)

o

SrpionimBgniEom ani (messages) HARYENLS (promotions) SHENsELANIE
HPIg)siE Uit SE UG SEMD M A MuItS: gURINNGImUATNAIET HRESNMD SN
siimfigrupnnstniidnspudnigs pumuingaignnuiihmidn Sanani
¢fg sk inwaninmaBimastnigignwisguminnGmn Shmifisigihisonoinn
maEhsY 8Uﬁm‘hmfiﬁ%ﬁmmsmsmmémmﬁsgﬁmmﬁmﬁﬁgﬁmsa smartphones 8%
tablets] THUIGNGIUE (mobile web traffic) MSIFBFRMGUIGMWMAMGINGYWENY

TIRGIUN 9

24 Melissa Allison, May 6, 2013, p. 1D
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1810 Jerrold Avenue. San Francisco, CA \| Cal

SION 1P
LGN h

BRHKFAST
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' SAUSAGE FLITIRERD UESABILLA 5100

@ Mobile marketing: Carefully-targeted mobile advertising lets Taco
Bell reach breakfast customers at “moments that matter” —such as
when they first open their eyes in the morning.

gﬁmm%% Mobile Marketing (Philip T. Kotler, Gary Armstrong, 2017)
<+ ghignIATULIINAN (Traditional Direct Marketing Forms)

0

i:Uhgumnh§gutsnisninsiEsuhumtiauiz oo snS wwiig guminn
SapishrsivupindnAgiamsmfmaoBetiite gjivsaiinf 8 ayruifianiauGe
Hmusioupinan
giERtuUBInAhs S SIS MiGEspRwhnG
« Direct-Mail Marketing ¢ S)figh8umigrigsicusfigsdnny wyisibn ygan:
IIg MM S SINMMASIN SN SAMNALMYS FSUHENNS(Direct mail)
f B psurpUmMi QR st iywisigwidumsuganns  Mouiius
MS SHNWTRINAIIIGRIUY RURH IUMGEHIMSIMAHSS Nwmwhani
gnmsmipiusibifisiosyitumssamimisnnitng aptigsnis: gng

a ao

BREEHIHAN SIS U W U M Wik ot miyhe;

1

NHURMAIBUIS SMINUENIURIHAS G
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al

« Catalog Marketing 3 ML EENIENWHIMBIS: MIM:NY iy ummgrRsticu

mywmadyuisisiinng SguEtsummenmsinBsging Aguii

Mith 886 iiﬂﬁis:I’LﬁtijmSmiﬂSLUiﬁGmﬁWGjﬁmHﬁsﬁﬁfﬂﬁthGS MSIUG

weuninging mmgmmeiymanbsmsuigsmmenmuinu & Sunylh

S Rmurimeinh Sinic:

mm94ﬁ§§13mmﬁﬁmﬁmiénmmsﬁmnm:qg SWIGEOUTE W GIGMIGH

meangrRgmuinuTnmiiahmnsuiguiie: sdnsusaupan:fivaisslinsutms
I SUISBURMBMMBMINE WIWHgM BN SinnEiyuEUms BSuigwnusy
npim UIwRighinu§iss print catalog , online catalogs imﬁmmzmﬁmﬁgiéémiijﬁﬁ
msinsAinnd< HASHSMGMS digital catalogs [FUSRIgHIKUYMAGHIRNHMMNNW
Tl vk

S o

o Telemarketing # MIUTIGIRGIEH]RU

a

ARG U YN ABIv U SN nng!
mMSHAGHS Shnddusthnamling
MIUIRE telemarketing TERIEIINSEUNM ShAnndimuiEithigasan ARG
SRS ShBsiBnsMIGME R K Iy SM NN iR S mitiguidm st bntm
ShieuhAy INUgMIUTIGIRIQEN L AW SIMUTEHGNATAN RS NGHHMMESHHAG RS
o Direct-Response Television Marketing 3 B18g{pRivUUS fifmigpwmangHy
mugisags Sumigpwmingnrymugisags (Tv) 9 madiianiy mispw
MNG-AYMUGISISIHURUENWRNL  HASNWMANGAYMBHMHAgIsajSHh
MRMUMSIUING 90 4 9o ING inuEivmENNIANANLHNGHRG
ShimuiuegriguIn§ kg A Sts U RGSgmMIuME MR OatL
URIRBUIS ﬁﬁmﬁgﬁﬁ@mgﬁﬁﬁg?ﬁﬁpwmnhgﬁgsm:mm mo FytyIhine:
SIS infomercials  (ABTRgISASHLYROSHDRGUMEUGN
Sy URURSURYW
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WgMIBPUMANGRYME IS SR AU ATUNGEGUMSMIUA UM A

{589 spadisdnn gisrySIBWRUINWH ARG ASHSINYG (TV) IRUMGEHNS IS
IGHSINYMYWRYIRGIS S ENWMANGAYY UIGRIgNEEMUASIgIMUHSINY SIS AIjSME

EﬁﬁmiLﬁ]HgGmiLﬁijHﬁSﬁﬁLﬂﬁ Shapryssiyn uRigisHABHSHGHINYIE

gigagSubgininygumnniig)s  yjsgumsdfm suigsuimigmun w aii
MIGN W MANgRYIILGIgags

« Kiosk Marketing # iSTinfUHABESMSIHMSMMNWTAIUMYWRHUIGRIGNETS

URMIHPREIG[AS (touchscreen) BISBUISMIBSAinuinmAlitns Suthas

UENE MIUIERUTION Kiosk (B1AISIUAYHRGIAT) 1 Kiosks NSISTAGERGHNTRT

al

i IAMENT BRUNRIMMASENSINS Faiigng)a

v

FURIG “smart kiosks” §i8uigimsiadiTimihwinigms wWiwhajsg:isusin
HGIDAEE AN Y SIG)AEE N U EIFBTISANGMSHSNSEGH NG Mty
ShuhywiHS N uSToas Uil gSwan:
9.10.n REN|ESERFMINIHSRES (Promotion Mix Strategies )
ghggpnonicoiatganjag Gt
9..Mm9 ms%gﬁgess‘éesssggﬂn (Push Promotion)
migjEnuivugn - Athimipssinsumuns:vammisaowigprsimsynid
MAUGRIM WY gAsAgYENWRTRRUILgSMuI: RS UISIHHUAMQEYEHL
( Personal selling and Trade promotion) SENSENE MG NS BEHA S HSGHM
9 10,0010 sss SReasissRey (Pull Promotion)
mijgipwivung - BsSwhnmikgipuiRusigHitsisiyingmnmey
AinfwnsisRUniuY  IHis:wsigSamunsliimigipipuismuity:  advertising
consumer promotion and direct and digital media 1HHj@HATIMATRMWEMES MU
HYMN®

25 (Philip Kotler & Gary Armstrong, 2017, pp. 440-441)
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9 v ¢ MiHNpusMmssSSSasBasas
Mig)RNwMBIRHEsOasumsciamAmunsJ:
<+ damAmuinnsisbnsanegldtni (Market Introduction)
isiznmAamuinngisonnigidgn imudnnsisminnENIMYINSA MRS
NAWS (informing) UUSIBHORBUARMEGIM:HASES Mig)ENWHIURGGNSH
MISYY (Primary demand) it apgimitim:silasugis Ssnsindim:imstbntn
UAIBU] SOUZSIS ISIEAMAM IS SN SIBHAG GRULRYSIA (innovators) BGEHGIW
personal selling MBEWNASINYAIS:T HUTSEHIMIATAMUNR (salespeople) RN
AREARYIRHUAMEY ﬁﬁtﬁﬁqg:U@mgﬁiﬁﬁjmﬁﬁfﬁﬁﬁmﬁiMmﬁﬂ Sales Promotion £18
imuiEtbnERBRERTNMILA Bhruninguunmpesuntidn i8I Sales promotion
futngndnemattsannumslntudio:iEe
< BAMAMUESNARGIES (Market Growth)
tmgﬁﬁmﬁmmé@ﬁﬁmﬁ?s mﬂsr;mqmu%ﬁhnﬁsgmgﬁéﬁym MR EHIGIN
isminapty Agiimiidnemsnpimidul epsithapimijiabe (selective demand)
IHURARIMIGIMIARUZSIUATEUS  UngimiGim:nnROaRUMmANALME
msmm‘}ms'ﬁmiij@:Un;gmﬁﬁﬁﬁs@J@mnﬁméﬁugms@msufﬁn?ﬁﬁmsﬁﬁ'jmﬁtﬁm
isiGnmaAmuis: nsHisHsamsnuds M Mass selling MBAISIEBMI
Gamew grAnnmiun ishimfngmmsighunmeg Ui S5 'S SRS HIRIG IMNS IF G Sh
RgwABEmSIghunmg
< BAMAMUERIRSIBY (Market maturity stage)
igidamAMUERNnSiEi Mass seling and sales promotion HGIRUR NG
promotion blends IS customer products firms*“l Business products i—ﬂﬁ’[}‘fjimi personal selling
b nsuigsihwmispmingny)g sEaimmivhisnsim:migipipwmsuidsist
inpuiB MR RpinhiRsgin
+ DAMAMUNASSMAN (Sales decline stage)
iglidnmAamugsmn hgisl N EnmASamwisiulmigjgipwmSMAG:
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figneuiisnnunsmMAsgwmMISAMUISYiRNe M SIMAGINNM Y usaygisTinygim
ROMUR UEMUNE [ it smijpspuwisumsimuiEiapiimasisists
IS iglmigﬁrwn B8 g MBUIsMIR) NS NNUNESURGNSESMNZ R SMInUR
UGN AR GG TN M SUIM:H TSI

9.0 & SHenjpsuSsgimudipSpelinemanifig

iSyfHATg Mg NN SMN ARG gHRSSNIHHSINMUSUN SHBMIMY:

9.10.%.9 HrnsugasgRrRasasRRcemaseed (Identifying the Target Audience )
yRgngshignssniotitemhywinsadnnsimuiiopaang  gagdnns
MGHEMDIM f{jﬁgﬁjg HAtRsumsnu HRgMInEsdadm unnitumssgnubmi
aipGBadmY sagnnsMGIUNIGANUR [y yanminnksgisl saujdansimui
MoEa§nghlmigginwEoms BmigjosnuSuntuiiy SjosnuiEhwiy)unm nu
Am mAigiam iiwshigimsymnnm«
910 &1 ms%mésmm%meﬁemsﬁjgagess
UUiHAS s EimsAnna;sn g gadRpIEidnnagimigway

=0

HRSEST  Bigs ﬁﬁt}ﬁStmmﬁﬁﬁﬁLﬁfmSNﬁmﬁjﬁimﬁﬁNMﬁmWMHmimﬁﬁmi

CQD

MBUHGE umn‘ﬁiS’iﬁﬁﬁ‘ligmﬁﬂjﬁﬁm (Buyer-readiness stages) B1SDH2
o MIUNSEH (awareness)3

mitsiiy  AndamAmuis g SAIRBYRBULSHERNRR Esg:%ﬁmgs
miEnisnGn Stiuhny pasiinistsdsaiwiduiislintmuis i:himmisgu
BruliU A MIHAIZ W gAN|RY Big:MInERim sSuid aigihih wmi
P wmANGAY WIWWg g, sififyjninmegsuitustHivivniEm
MHAGMNIMSANY
o Ginn:tn (knowledge)$

al

ﬁnmr'im|;U§ﬁﬁsmﬁﬁﬂﬁgsmﬁ}aﬁémﬁﬁtm Buisunitssnsmitsitig:hi

% INARNIANGYY §NW AY, g1 WOow, N MIgjENws minngisin:uaménnésiudfiagutsniigons
UNURIGERIL Uilihny, §0196~99
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sbnsiignmadsmesinn: Suiimig g sivaslintui:is wswisigapy
immiméﬁyi@ﬁtMQhﬁmnﬁmmisziﬁmgmﬁﬁﬁﬁﬁﬁn?ﬁﬁmﬁuigzimmﬁnnhﬁiﬁﬁj
Hospwsinn:hnnsistsemsimiis 9 ishnunidtsanminmn:sintui: Sinhi
miismiggumsHinn:Sujgimsmtifu«
< MIGIISH (liking)s
miguts  AmdamAamuysitusisssmsdt  Shvmssinn:Suinminmai
ﬁﬁ}ﬁﬁmuﬁrijﬁgwi'jﬁﬁﬁﬁﬁﬁsmﬁiﬁﬁmmﬁ%snﬁmﬁumémﬁjﬁﬁm SUURAMIAMU
My
o GRNIUBE (preference)s
igldamAmmis: minweiggimsifigiunhwigniinions sulinddtsgudy
ROARUSTRBY) SRR URRUItIRs
< MR (conviction):
is:ASnmamuis i gHAGE SIvATERSNthQRAEIMIS ORS UUSHREM
UEDUPIRRREREMIG M
< MitiglirGNse (purchase)s

o

mithi fimutunsistamamude inudsnbatisinsujpimsuiRmgiuins

nigssiwmutnnsusyngspfifidtnsinitt 8t mubntu«
9.19.&.M MIEBRNBRES (Designing a message )

uulimsAnnamiFwruigISaGnmsanudauassaR Rk HRE §Hw
UtynimisRigjSanig SIUAIEMN Y MBMIUASHANRANSS FUNMSMNSHS]) (attention) I
GIWHIEAN (interest) IEUGRGAMS (Desire) §ﬁﬁjﬁ§mn§]ﬁmmgn§mimtﬁm5 (Action)
muitin:A] (AIDA model)q iSlySinUUIRAANIHRE DA SHIgRSENARGOUGH  aoipi
SUNtT(message content) SNAMFICNSHEINBNITHENWIHUUAM (message structure and
format) 1

X3 sﬁﬁﬂﬁSﬁﬂi (Message content)

unsinipinansi Zvaisanitudugugimifuauitusimnsg whwvani
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IsaniubisHmminness
—  BurNIRIRIBILNGNRAY (Rational appeals) # NIAGHIFISHMIGHMSIUATSAGRANS
Sufdu Sty SHAIINESIBNS AANMN AANsty i5 eSuny]uidimasiua
DG
BEE U B SMITGUMIYAN (Emotional appeals) ¢ NMUIGI§HHIGANIRNS

S

DHIGE Sii L‘lﬁ-ﬂﬁﬁﬁﬁmmimﬁ“l HARIO[N [iii—ﬂGILULm IR WU mi-mHFLﬂ ]

2008

s {fu Gmm ﬁjﬁmtﬁiﬁﬂ[ﬁ ﬁUﬁ“ﬁ‘i‘Uﬁ] ﬁl’.ﬁ8’]l’5 Smﬁﬂ‘ﬁﬁﬂ[ﬁ"l ﬁmmUUiSZmSiﬁ[ﬁj
ﬁ‘jﬂﬁtﬂ[ijﬁ‘lfj@ﬁmmmimﬁmiﬁmuﬂjgﬁjjSﬁﬁSﬁ’ISiﬁilﬁsmﬁHS SﬁﬁEUGSﬁ

(:30 n:I:', B, Z/JD

HUISH MBI IR SHHNSURY

o

—  Buanisl (Moral appeals) ¢ 3uanIS:GRUNMEIEUEE YSaI4 thiflts I3 ani
msimbifyitpmejpmhrsmigypungavgohuiansans  ySgwRyRitn
FUMITGTA

<> iGS]ﬁJﬁg%Sﬁﬂi (Message structure)

I UESISaNRUHIGHRTM:
- Gyw ARPIOmIUGRuSNS yshNgjsISANSHMHANWY  MIfENININS

ol

vinmsasmihmiisyagpumaingayssimicu§ineis ihwagiinnnui

HSINABISYSANSMSANS Uru§MSINWgshin

— &l sufisanoisgiuinmisianiyge uimuisanitudhpimsEnts

- &0 suligivinmphod Gancghi) uruhigw Grnogii Singnts) ISRBEY tism
MU MENWERYS 'E’ﬁﬂsmﬁﬁgmnmmmqmwfpmismimﬁ iuntUhiES
inasiB s agjRt s sMiHLiga ugmiBauusHiuAimnigpistlinGE

% GIBRISANT (Message format)
HRgnsiRnEstEimiss RN isighmipwmang Ry
HnspwpiapetnUsantity mishaogy jumn Sanandgannmsamimigin«

yuimig)s WaninAsudngisags gimﬁﬁﬁgmﬁgsagﬁpnﬁﬁﬁﬁmmﬁmm tmj]s 84
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ARG SEIBRIST [URISID ANIEINSIATTRDRG YRMBIUATH HRAGNAGSHiERn
IBUNwSMN (texture) §8 NAN §171 Shyunhinhizi
9 10 & ¢ M astissrmmamagee Sepdesigspes
uamméAgsuituERIDRNWEIE Ul SVTINg NS I3
o Ummémﬁésﬁgﬂfﬁ (Personal Communication Channels)
sAMMERgshhs  huammitumsssagll  HifsofmfmimEpswnish
DYWMIEwHNYS mugiaiy mufisnitmunts: miisrmuisiinng unmmésnésh
POUMSPROGMANMNHSINAGMSMARWHY SNUNUURNIZST UAMMENAGSH
RUYWGESSEHIMSPEUENIMWRBNSINWHNNT  gOUINNMANAGRIUAIURBUS
(salespeople) miémﬁéSﬁm&;tﬁﬁﬁﬁﬁsiﬁm@mm‘jﬁﬁmﬁﬁnﬁmﬁiﬁgﬁm}%s (business
buyers)9 USMITM{ATINASHEH 1G] Al DR MG NS S UHAS MBI UMD
iRUBSim SRV WRBI SENWHATIN:SY TUMME ARG sishisfRvi sos
MSEUENENWHIIUNGRHVE:
—  MiISUNWHMAYUISINAYW (Word-of-mouth influence) 3 RENMISMARIENMI
innshuand [pam Sugmdimaisisg)absiunusismidm
— MIBIMEBNI (Buzz marketing) ¢ IMIK)RPWIARMSHARBRRA YieshRYHGH?
ﬁ%mmqﬁﬁmﬁﬁs’mﬁmmﬁﬂ
< URMMEASSHANTINN: (Non-personal Communication Channels)
yamménfgshanminn:  Anpdsgipspuinuinannmwismsénn
G shhrs SumsMIUYUBRINUNTHGUURIMILATHASES (feedback) nBUMS

D

=

RIOBNW(Media) &1 IEMINNESNSI(Events) [UASRIORNWSG I JBLSs MIEUE SRS
gigagiS 1) angpwmingny Hvn wnsiipuile Shuammais 9 Ginnmn
RmMInnSImsgom: MUNMEWSNAMINN (shows and exhibits) MIGRAING

(grand openings) SIS AIGIANEN-ANMIAN: (public tours) FU{ARMIANIGH 18]
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910.&.& mssié'ass?asﬁssieféeas:s ( Selecting the Message Source)
i:OmigngsumupnNHyAthanminn: annssgnun:gadnmsfivs
MNOANM NN NRE B SO SURANGN AN NN BU)SYUMUNIMIES W
Booiguing ngpmmltEngianisgemamgs Wuiuindndagrtimaims:
GRANSIGIURBUMUMIMAMMARUHASRIVAIONAY  RgsisaUiwmsthyng i
HENOA g Eﬁaﬁﬁ'}%ﬁﬁmjﬂaﬁqmﬁjgﬁpmﬁﬁjﬁﬁmmﬁ'j%m
9. 10.& b MpERssSRNSSSR (Collecting Feedback )
UQURIR N USsaniSAR RGNS HRDSNORHIGMIENIEIETBOgMNLY
i34
SRR WEiagngwGsishiis ainusimuTTiuugsHom:
IBNMABHOI SaniS ANENg?
iR)MRmSIBUIETiUMINENWUSEl?
RS SGHIRUNMAGRGIGNAHNIE?

,
>
> 9
> iﬁgﬁi‘ﬁmSwi:hﬁ'j;giﬁ?[imjﬁﬁuﬁﬁgﬁgzisﬁﬂ:s§ﬁilmmiﬂmmsﬁﬁﬁﬁ§’&iﬁﬂﬁﬁm
MSBNWARURRIN?

mgimlﬁmﬁgﬁﬁmjm&j@smimn’jﬁﬁ ShmnnmBasnsistsinugthimu
ﬁéﬁqﬁmimm AR IURBTISY 4

9.0.&.8 msméssmgs@%m&ggﬁyw ( Setting The Promotion Budget )
ssimmesgnunbieagmn 84 promotion blend*
<+ Simmpsmannng miuAiERam gnpdutminsituithgn
> ihanugieionngw
> HEUIENRSIUEN ANSURNNWIRY

> wnumiiingmsugan:y meiianjanssgiudismisamungtul Marketing

27 (Philip Kotler & Gary Armstrong, 2017, pp. 432-437)
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ﬁﬂﬁm?gﬁfﬁmﬁ§§§ﬁﬁﬂlﬁg §h?9ﬁﬁﬂlfgim§ﬁ§ UnURERLERHRG

> INUHSRYNSUEAN:ESN NimsmaugwmMiIGamuuighitl Marketing? §if)
Uis GG IRYM SR (MIgjDENWIgNWNYUNRISESMNISM
FUT)
+ TRanARGAUBMIRGEIHSIR (Task Method)
ifanjegis: igMbRYMNgigE AR uRHSIns
unisnsimigimuinuibhstiepmacu
NEIB A ATRUEIS URAN: TBIUIGGE

9

nenifianyaieBuighungmngginuihywSm s migigne

YV VvV Vv VYV =

Beananssiweidnmme g i §maifig] ey wit uidu s amuwibmi
RSN GNEMSUGRUmMANA
= TanaiganlugmSAMIIUASHBUS (Affordable Method)
> m?ﬁmLﬁg%ﬁmmmﬁsmﬁmmsuiﬁ?mﬁjgr@mtmqﬁﬁ@ﬁqwiﬁmﬁnﬂzlﬁﬁmﬁ
ARGIfEU] SgSMBISUgMNGAMUI
> [esgsy inkimilogans:  ihwwsgsusivuisdsmesamu
Bsu)ruisiMIgRpWMNHUg SMEIsTE
+ mivkisAdmmpspuEhuRuStgnuaaies
> MMIEAIGNSISTMEOSNUEWEU WHeRm) Mywsimsam wivag
ARt
> [putLEiAsa A SaBumMIRENWMANGRYUHRURRUING UMNGegu
NAWSISMIG MU MIR RN U HRUR RS MUMARRHANRIRN:
(publication) Ui rUNABSMINEAY (trade association) UHVBANMGM SIGIM
HYRPWILIgSISTIMEi
9.0 MsSmaEERiis SWOT
ghgpmimimima SwoT iRuniinzumnss

B INAANANGYY §NW AY, g1 WOow, HNAD MIgjgENws minngisin:uaménnésiudfiagutsniigons
UNURIGRRL Uiuhay, §01199~90
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9

> MNgih (Strengths) 2 AUBRAMNDUARIZ UM BHWHBU)SNSS M UIET

Bl

> MMENW (Weaknesses) 3 HSANNGUAMTUMGING UNAMZBIISHY

mthsiEeaiixl
> BMU (Opportunities) $ AMATIEU{ABUISMGERNMWABURENES TS
> MIANBAINN (Threats) ¢ AFNWIIEUNINE SMIIEGIMUEIUATHBINS
(BIURRINN)®

29 (Philip Kotler & Gary Armstrong, 2017, p. 80)
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SRHEB®
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pegeme inmniiy §h%§ﬁiﬁaﬂmm‘1 [AsUIsmSRuhAyinBums Bems
AfmsERniugnignun Shigrssnisimmins %ﬁﬁiﬁﬁmmmsﬁﬁﬁs@s Aomgien
AYIMWMIUA 9 Uiguis:RURG IR UM GIRN SN RBUS § 18 iU HA 128y
HISHGMe im']aaﬁ?imﬁ itﬁ'i]ﬁﬁj@ﬁ SusibasnisinpauemnESwEUeInmity
.1 ansmsasisBaie
8 12 1HeU 1A 126U [Hinsulimgih ShowiRvnumnmiingtuugiosd
15 Emnm 9 UNUHUENEISITmS UAEMEHIN SUMNU & 18 e Hi 188Ye MG
Hﬁlﬁigfmgmgmgjﬁgmm:mm Gm ghMwsn MUAHEI9ee wpiguUIshm
EUISMEIRYUNSY SIAYWISIFING (UAYM MU BAN UBROWSHERID SG§S 1
Sumiunmiwsnngsutss ¢ MywiHSINEnGSS 9600 RIS AN
.0 sNeSBEIR SeaMSIBRSIHBE®
[Bts 8 12 wew Wi iguy msnihaimisl HAnuen&n inkuumitin:ysiy
Shgfiue ¢od nimRdnm
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~  Tel: +855 23 212 838
~ Fax: +855 23 212 738
— Email: Info.kh@dksh.com
—  Website: www.dksh.com.kh
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é’g DKSH

jumnns 8Bgeonifvuls

IRUIBHNN (Fantree) BUINHIUMIUAT]UU]SISSHIUIT NN 900 UMty
nihSsauisivdnannSuiyhinuthnyaGiuomghitunuSitgmy NAGMHUE]
AR NMATE S SIGS WNBIURSE 18 tHiY mﬁéﬁms@ﬁﬁ@m@%ﬁ&gmﬁﬁismnﬁﬁ
fus ShmIuSRIB MU SRISHvI SIUasItHn

RGN (Fantree) Atifwindizuwmstsnivmicmitnuisilivivasng g
IR UIYRHANGIS I SIHAN TN traveler's palm” 9 1S WaNRRHASIHNRS UIgURGH
mmﬁéﬁtmigﬁmilﬁsisfﬁﬁmaiﬁmmsgﬁéﬁﬂ ngimuipapsidymgSeth
nuiigifyeifuisnmutiwifiusitiminwinn: it :nnsmim A S m
i

0.8 anses s e SBaSas
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3FUER I (Product) DKSH Retailer | Retailer Consumer
Johnson’s Baby Milk Rice $3.01 $3.90
Cream 100g
Johnson’s Baby Cream $2.63 $3.90
100g
Johnson's Baby Shampoo $4.79 $8.90
800ml
Johnson's Baby Bath 1L $5.45 $5.50
Johnson’s Baby Lotion $5.19 $6.90
Nourishes Skin 500ml

MNREBIURSRIOaRUTA JaJ fHRUAUSIFIHASHSGRIML MSHEMu®:

RO (Product) I3 URR U (Price)
Johnson’s Baby top-to-toe Wash 200ml $2.20
Johnson’s Baby top-to-toe Wash 100ml $1.50

3 (babycare-cambodia, 2018)
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Johnson’s Baby Shampoo 400ml $5.90

Johnson's Baby Powder Pure Cornstarch $6.90
425¢g

Johnson’s Bedtime Lotion 800ml $13.90
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RUGSIm Sguninhagemn PmisHSMASUMRSisIfusMSuunums
ugmnggrumsiunasmniEauimiRumsganmayhiys < ist § 18
weo wn i firgmung)uiinegumSASINNM AN IR SN
SURURENUIRMSENIfuRY whnizuBh e AYEnEEsigH o AEs
igundhuip m‘}mgnjgﬁtihﬁﬁjﬁgtmqﬁﬁéﬁgmﬁﬁgﬁmﬁmtﬁs'1 5 18 Wi
wrlngndgluguRnmonrmigRiusuigsiidiniuasnuigsh
ﬁuﬁmﬁjmﬁjﬁﬁﬁﬁm@‘qﬁﬁéﬁ%ﬁiﬁﬁ@ﬁﬁﬁégmmﬁfﬁmmﬁiﬁ]ﬁiﬁjmiﬁﬁigjé
NRNIGUYS MIANIMBUNSNINY AYIRHUISYUTANS umphusagns
0.5.00 FRESVIH VNSRS (Sales Promotion)

MIGIORNWMIUARTUAIRBUIS & 18 tHiU HA teﬁqmiﬁigjﬁmﬁsm:ﬁﬁﬁﬁssﬁﬁ'j%s
(Client) i1:BEWMBTARA i3 & 157 GUABUIS Ja&J MsBIMpRinGgsUSNveRmMY
Uls 8 18 Wiy i Issygiiungas T MgslgRsuls § e e Wi isuygiim
RIORPUMIUAGGES

B smSimidnndmyamytig BIHANAUSIIMIMIRURR J8J 1UFIgS

S o U

IGIUAMBI M UMIMNURURYUGRED  (rebate)  IRYBHANUAUSSGUMSSIMY
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MirurunumiGiygosinwgsnig mivdunmyoismimd  MisgumSiRuULRImS:
Sinnmisis & minwynumsigns minuhagmishinudmuivnnamyiis ¢ S mmhi w:
IR UM SANNG BSHBMILIM:HTY (discount) (HUEIMSMAMYSISMIgNE) Miudn

=)

[ApInSEgsuUimignBtgsEamAbitwipEnNMILMmYg  vulisgniy
MAENUMIUGUNTMEATN  (rebate)  HAVAUSMGTUGYOSITIGHAGESHY
IMWMBUgMMRUZSMBIFMS 9 HRUAUSMGIHHETSTEMm FgiHHicouponsitng
‘qmm:ign'j‘ajﬁﬁﬁﬁssjmsmﬁﬁgmﬁygmm%nmgma@mﬁﬁ?ﬁﬁmiLﬁs USOERUMA
ANARMETY GPG)FMERMGIGM Cash refund MSBIET
m.5.¢ SIS PsSSSas ( Digital Marketing)
< Digital Marketing §UTIUNSISHHRIUHAUA Shygndm:

o Gungndm : #Edss @RdMm) MSINLTYRWN aEWENARUHREL
YWIGNEoANETD §RUIANS [BU)SHIS Facebook U Facebook Page ififi
RORGL Jad I:uisEhta(Post) AdMSHARURRUSHRUDILNSSIUAS
RebaEN Jad HinsiiwinnagnSdmiiws) SOnsn Jed DResink g
griomsiham sonsusilmdyd yhimaouhigoys Shmoydistinuams
15y 4

o  GUNHAIUA 2 HRUASSSIMGIFWAGHIESARnRUuAgsIgiw im:HRE0
prmfwisEhnsyisisdnsumelivin  Supnmimsugmngjgsnwids
NRMARAISIEN Store IIWOAMAMBUAISHT Online iBuig)anig
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SGHERE
FuSmafgswissisimisigsde

é.9 FuSmaitmigigspusiensdie|psaaisice

imgﬁfmﬁis: mithiusundmmspuiSB s GURMHS U UTNUISIAN
jemn SuHSBWEMUISAIAYN AFigaiwnsnyjubhgSunbnru)s TSNR
DISTRIBUTION CO., LTD M{fiBU]SiamMisAGIRGARL KODOMO GH{fI:nMAMG]
ﬁgmfﬁmmfﬁmﬁﬁuﬁiﬁfﬁﬁtfht&gﬁﬁﬁjﬁlj‘[ﬁﬁiﬁls DKSH Cambodia i§RSUHRR J&J ey
iRl Hitimig)RPUILAIHvIISY uhwanidssgmsigSwiptimsipuisitiu
msmamAgumis gumsgSwmgiuemsUlssiatumumitgisiRumnng
Iﬁ?ﬁ]‘gﬁﬁ]iﬁjgﬁﬁﬁj (Advertising Budget) énpm (Revenue) S1GAMUS (Expenditure) g
ts:ﬁﬁmmsmmﬁtﬁ,sm‘?ﬁgitjmmmﬁ%g éﬁ?mmﬁj]ﬁm]tﬁgéwismsﬁ;gr@mfﬁmggm
MBS DKSH Cambodia 85 UHENS Kodomo ttjim:
é o MmsSmudgsesisasinssie|paasiceignusBasas Kodomo

B gl aonsmnpiuimIuapui SUDRIHSR N Kodomo iRmnfigiima
fﬁgﬁgﬂmmjgﬁpmmﬁ'jmmﬁs@n'j‘iﬁmi@ﬁf{imémﬁ?ﬁﬁﬂlﬁgéu?ﬁﬁﬁﬁﬁu\narketing Mix)
B8 RURB (Product) By (Price) Brigh (Place) SUMIGjORNLT (Promotion) 1 ISl
iﬁmigim??ﬁmlﬁﬁsmmjg@mma&matﬁmrﬁﬁﬁmﬁm Kodomo  {jitBEBAVENM
AR SIRUMUSIASH SHUIRIUATIBUIS LION Corporation (Thailand) Limited 3 RIRN{fL
U1SHUREUREUKodomo 82 IMESAIS {iBU]S LION Corporation (Thailand) Limited TS
DWIREHRIAYOUAINMIGE 05 1289 §) 19699 HASILIINM 50 FIRGULH VYIS LION
msinaasighilnnnmnslnsn AgohannmmsSimuaHAtHsENe [Hv)sif
mﬁiﬁgfﬁﬁnﬁmmgﬁﬂm Business with ethics iIISTiRnUSHAIZ] Technology for Health
imyfibnnyonitts wiy Shwsmnthywihviansann iR sighnmulinnga
AANAMMSTINUHRISMHAIM Y LION vt stibagisbasudimaiunitnitss
mowidsiviansannninsyein  HywShslbasuitumsgnnmngas  Shwmsanm
UMUNSH2IRMIFSEGM PAO Detergent, PRO Detergent, Shokubutsu, Kodomo,
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Fight,Lipon F, Salz, 841 Systema fifis iﬁiﬁ?ﬁlﬁigjﬁiﬁmiMi;ﬁ?ﬁﬁﬂlfgfsmiﬁjgt@j‘l LS
MISHGH MIRIOSNWMIRNATI (Personal Selling) MIYRNWIHTBUNSS (Mass Selling)
MIIOENWMIUA (Sale Promotion) {BgmMigjginwmuity: fipinaisudtsuinds
fi11 (Direct and Digital Marketing) §ﬁ1tjﬁn°'jﬁmﬁﬁﬁmﬂﬁm]u Shiimmauguitiniinss
é.19.9 SWHESRS (Product)

Kodomo f#nfmtliumisisunisntinug 9 salijpigunisihwmsmitignash
pUSamAmuismiEfiginu  ShiprgasdnsnitumsuemnSytin Mo
MISHEISHITMNIURGTSHAY IWIRYIUAS Kodomo & ¢ URRRMRGISuRY 9 iiljuilis
Annmnfiaiuanm  SHOINMIGAERIMIBIOORINMWNSAIRMNY  hisaehg)s
KODOMO HSHUARMUISSPIG U 81 Anigom wpanugs anfjanan
1gjAnUgs Andrnaun Shfrugs IR SmARIR aimmeni Saantjan
pudanham (uisiguastgh )2 silaRudhHmSRmginMumMIRiSnjiuas
uguinnEomissuRtafey  Wiwuganymsuynmibnimigigigndnd
ignans ilgfmiSsnsminnrsigun Shrgmntumiim: 9 EORE U Jad syt
0 iganUgs aijnnn 1gnugs annuntigags Bty wiw Jad gl
MSIHANUGARAANINA IRV BUES UM SHANMNZH RMIMIMISIUAGHRLNNNS
ueigmn

uguhigmirommetislasusvindimsimubns  siasudhfims
UHAN: NS ShvmsmisguanmspIiadmhaemn Shegigmniegigumng
{mese

gigsiiwihuwsundmivus: vy 8 émﬁmsmﬂumjﬁﬁ ORRUUIRG B AIS
B SANMBUIRGHURRI Kodomo®8i JaJ*

wiRgist R UHAN:aIH[R Gan:

2 USRS RIGHEIY Kodomo

43 KODOMO BABY CARE, 2020
4 Johnson’s Products Overview, 2018
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Kodomo Powder Extra mild

agngumibuiifinms
MORUZINGIG RN
ShensngruSiunmiag]n-
- UAMIMRAIRTE NN
e imingusmInnm
tegjm

- JUERrIAAIIRRMSEA]
Il

- HISEUHAN: [FNUBSME
fegjRIuAISIR

- Allantoin GIENIGENAGY
migwmimiagnimigi
AgIURINA

-50¢g
-200¢
-400 g

Baby Powder

- IAPBfiegjASIRtISIUS
mney ﬁgﬁéﬁmsmignhgé
Ot

- nsPspnuivunyhi

- Hypoallergenic 88
fegjRIUATSIN BISURAN:
PR

- msmninagfiging)
SN

- 429

-113¢g
- 255¢g
- 425¢
- 623g

uingang
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Baby Shampoo — Original

- DISHAPMMSAEE PH (i3]

- SEUIRMNSRRSIAHY
BB U UINGU
Shifie

- §RIGW MW ughmi
HEgRumResh

- msuAfu§nmEiagn
B SMIMATUIANAE S
fegjAAnaI

- 100 ml
- 200 ml

- 400 ml

Baby Shampoo

- i sioigiauhiiitung
ISy eMRAGIANG

- NSASPHUSBIU M
fegjm

- Hypoallergenic BIS I
[t B smaiagjf

- The No More Tears® B8
ijguRUyERigRishin
HEGAEl I

- SR N{EING
BUMiediagn

- 50mL

- 200mL
- 400mL
- 600mL
- 800mL
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ﬁt&"immﬁmﬁﬁj]mtﬂﬁﬁ s uIAg widhan{ wopsu)sni Subhmoil
miNwEgmst sbnsusiufipmnsmsugnn:oyipumapinug figslbntn i
& it} BISIUINGISGANBSY MwijrynifeHAtHsR i
G101 HigisasSBHESRS (Price)
o UpBnsmsAnnfgihwin aigllganmn  ShtnissOatuiismhi
Anndighus s SHURRUItRH 79 IuSnS ugiivils & 12 wes Wi 12y
ipmetiifianagis:in gigsiiwsndsifemsmainaiivimigisiitdgpin:isy

MNUEIYRGHR% U Kodomo

RURRAI(Product) IBBURE(Price)

Kodomo Kids Head to Toe Fruity Berry $1.95
200ml

Kodomo Kids Head to Toe Fruity Berry $1.25
100ml

Kodomo Shampoo Original 400ml $2.80
Kodomo Baby Powder Gentle Soft 400g $1.60
Kodomo Lotion Powder 200ml $2.90

é.lo.om Eaie BBRMEFISHSISS (Place or Distribution)

TSNR DISTRIBUTION CO., LTD Mist)SHLMMNGATIRIGHSEI Kodomo 156U
msEapAmInAMUIST #27 §iie 508 ANA [BIIGH: 2 2N yagini nim&finm whw
puBnNUstil o0 iaRhuNsT (yuiBuguugg§oo)® ennitnulis & 18w
IHA 1IBBYNMS TS HMugnEn %ﬁﬁﬁun?ﬁmzaémjéhgﬁms GGG NEMEHING
IUMAGASIWRIGEG 5 & 11 19IMSHAGHSgHNHN B 126N HBU)S MISUWINIGH
G 1 JBESiSls anvi 5 b9 AUl BiMiUe ¢ SjEmyw MG RN UG
i iwRisimuisgnsgoms :dns @ndiany) iunt MASuY ANNoE

% gurud SN §RIUN[ABTIS TSNR DISTRIBUTION CO., LTD
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mﬁim:mimﬂtﬁ]ﬁmiﬁjmﬁﬁﬁm wihGaing: WMBAvAS & 18 U 1HR 188y
HISMONWEYUMH BT SIHUMRGNUInUm . pimiguistaushsasguminin
Shfmidmuiini

C.10.¢ FuBHBRES
mLmt'ijtﬁ,sg"mﬁﬁs:mSilﬁgi?ﬁmlfggﬁmsﬁjgﬁ@mmnnﬁmimm@%mmi@ﬁm
FUNSNAgHIgI8N FORPWUAM MIBORPwMANgRY §Rgstanminn: Shms
RIOSNUMIUH ﬁutg:ﬁﬁmmi;mi'jﬁ§§m8mi1mms:§m@mﬁﬁj]ﬁmjﬁmnﬁmmﬁmﬁ'j
?ﬁﬁﬂlﬁggﬁms:m@ﬁmmﬁ,sgﬁﬁﬁs%
é.19.¢.9 MG 8RESREFHBIRG ( Personal Selling)

LION CORPORATION (THAILAND) LTD & TSNR DISTRIBUTION CO., LTD R{fi
NSEUMUIGAGHURURR KODOMO MSIFMIKINRNWIENWRUMEIY: Mmnddinn
ISIMURNIGISU MR UMINAUAHBT SMSANNAISHGsphYWESSIBIS Cooperate
Sale, Indoor Sale &1 Outdoor Sale 1 INH|UIUMYWIFBU]S & 18 Wir WA 128y 1
mmﬁtﬁsﬁﬁﬁmSiLﬁLmﬁhtgﬁﬁmlﬁgsﬁaﬁﬁhis:@G@Qﬁmm;gﬁpmmm@m‘qammﬁmm
GamurgRNHABHSIUZS

é.19 & 10 7S BRESENRNICHS (Advertising )

LION CORPORATION (THAILAND) LTD & TSNR DISTRIBUTION CO., LTD R{fi
UJSHAMINGACIURITANL Kodomo GRIN:NEAMGHIAEN Mmsiimeistumpmuwy
migippwiBsitusmss mMIsNWMBpig8Etns (Facebook Page BISININZEGHH
Kodomo Club Cambodia, TSNR Distribution) {UfI$ENtgig 118 §igayjS Mytv, CTN, CNC

s smsEnwity hilivamsuida ﬁa?ﬁmﬁuﬁmnmm]ﬁ LiRE F§EY UM sint
oiglibnnmAgisags Myt hilly) (yuiBiguntig§o9)* 1T & 18 ey Wi 128y e
MNP SIBIGNMWHWESSHEAIFISH{FBY] LION CORPORATION (THAILAND) LTD 8
TSNR DISTRIBUTION CO., LTD f{fut]sfinmiisRnwiibeEsn Kodomo Biimass

Facebook Page fﬁﬂijIﬂ;ﬂ:m Johnson's Baby Cambodia “I mmw:mmywmﬁéﬁﬁm

% gurUBSINMIgIYRNWMANGRYIUA Kodomo
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[pstismeigiianiman:nstss W beenAYIywiSItntiBitmvuve &
12 1HEY 1HA 188U MSHNWRABUNESSESS Mé 9nei*Y igadinigimumnsuig]
OGSSHAGGENT (Like) 1STUSANGAARANS: & {AbU]S § 18 ey Wi 186U (DKSH
Cambodia) msmﬁ‘?gmngﬁ}mﬁ%ﬁmﬁﬁ“ﬁﬁﬁmﬁﬁ'ﬁ% S

C10.4.M BBRNHENTIRN: (Public Relation)

LION CORPORATION (THAILAND) LTD & TSNR DISTRIBUTION CO., LTD R{fi
NSHMMGATIWRAR Kodomo MSiRHNSISHUMIMIMIUENasRE  mMiHtish
UiAs IR UHED e MIGEIRAIREIMMIGUITRAGMIAHBIRUDSHEM 8L £ love,
live. Laugh 8hijtngiu§ingjmifiy (yuiBruiguasgg§ow)® 1 ignengshanminn: iwa
FURAUIENMSURAN: uvyiihaigidh [vdis § 18 was wn iguys g
ibAgMIA Mirshuthine

é10.é.¢ Fussn8ResMIRss (Sale Promotion)

DN SHRSHBMIBIORNIWMIATURR RGN Kodomo ithdummndms iy
MsigmirunaGgSighl msﬁrgzﬁig minsidinh Sumigrsgsansmiliy (ywmghdu
gurgg§om)™ LﬁffiSiﬁtEiﬁ“lﬁﬁj:]Um:]UiQ’thm (GRS Kodomo 81 J&J HNHGIB DM
SIS AnfinsmMIsgENUMINATIIEIN 1 GiggAIRRhMIt) BN WMINLAUGZN
HEUARI Kodomo MSAJG: MY

mniiMAG gSWHBUS & 12 HY 11 125U MYWHURHUINY

NS IAIXIALELE

(Marketing Mix)

{Avv1s & 18 way wn
(DKSH Cambodia)

{BU]S TSNR
DISTRIBUTION CO., LTD

3onR

(Products)

- BIURGUIBMS: WU
28 angnfiuf 1gjANUGS

'Y v
u

- BIURGLIBHSE WU
28 anGaficun 1gjANUgs

47 Kodomo Club Cambodia, 2020
48 Johnson’s Baby Cambodia, 2020

9 oAIBS AN S A SHANMINN:IUAS Kodomo

fa a
a

50 guIE SN MIGIORNWMIUAIUAS Kodomo
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anfrnniinugs 81
[ auisE

- RIORR JaJ s
MIMSIRMN & damd
MIujEESs WAnEmmiy
MAFIEIAImMENN mi
nwmigivuuganyy magin
ALY UMDIMAS Miht
MYMUSUSIU

- HOARUMS R Shu
igrigNHILIN ShfiuY

S 8

=1

anGaficun 8hges

=200

BEUIGE SMmERaiGm
engimaingi Shanjnni
RuGmncim«

- BIUERIY Kodomo (IS
MKW 1S09001:2015
(Quality Management
System) 4 BISMIfIENGS
ETHNUTNUSURMIT: M
gjrshwu§iniannéan
NRJUNSHSIE

-SehRtumSaimn Shu

BRGNS
igRntn ImUMINNANSAIG imuMINANNAIS
(Price) sasuimmsiAnNmMNud | sionsunhmsiganmny

RS HLnGEN Shingun
sk rAwhmnsiiimas
WEANYRY G Ps §BMNS
RURBAI(Products) MY
REUREI (Price) EMNUU
AMMIGRGI (Place&.
Distribution) SAMIt}j5) Nt
(Promotion) 1B {HMMIM

i

MRISBIORGL SikpUne
sk nAwimnsyiima
WgANEY G Ps HH]HH0
MIURA
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UMMIGRGI Gaageiel nmnuenen | msEanfminamuist #27
(Distribution) %ﬁﬁﬁUﬂ?ﬁLﬂ:Hﬁfﬁ‘jéh@i BifUS 598 AJINA [BIAGH:
U2 GGG NEMEHINGD 2 20 yadiini nemE8Gine
IWMASANWRMLHARN | WwREvEANtghil o
it} & 113 igIMSHASRSg AN | ieafihnsy
V& 1SRN BUIS §18
UNIGATI M JuNSigs
ANyE 51V AU G
miiue ¢ Siyurhyy mi
NG UR MRS i
figimuismnsgsms (3
BUNS ((NHIANY) 17BNy
MAGUH ANHeIH
MR BN iNimesmIRiNwmBID: | Bim MR §mBI:
(Promotion) Liji'j:jﬁjsﬁﬁ (Promotion Mix) ‘[JU’E@ETJ’ST?G (Promotion Mix)

-Personal Selling $iGffUT
19 ANEAMUENAGSING
[AvUls hywHASHS ©n
FURNL) FI00 SN U
dhmsAfR UL Wiw
UARMOESUGSHASRS 9
ioeuiiig: imunlpuu)sh
DM ARG RUMIS: [umi

-Personal Selling 3
muity: mimahdinnig
muRNI$iSu M
URIUROTABUISMSANNG
igtis Yt SeBMe:
Cooperate Sale, Indoor

Sale 8% Outdoor Sale
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teghinnftneg s Shiagh
WwGHREMISHIRGRINM
BpiusiHisnethin 9 v
sfAmshnndighlisipy
Cooperate Sale, Indoor

SaleS8t0utdoor Sale“

-ANGNWMANGHY
(Advertising)# [T SI
unhinmeHRstsHRGMm)
iS1a00U Brand 106
ROasiRuSsmsmiye
ighbGRNI 9 MIgNOENL
mupig8isn Muhs
ighiiunmmeasinm
Swvif &6 Facebook U
Facebook Page gimﬁﬁm
HISININ:B Johnson's Baby

Cambodia“l

o

- §IRGSHANMINN:(Public
Relation) $HSIfISIRIAYAN
YSAYLG MAGIANUIANS
SMREReYGSSig)a

-MIGNWMANGHY
(Advertising)s
migpwmupigEtisn
(Facebook Page BISifU.
KGN Kodomo Club
Cambodia, TSNR
Distribution) {U1SRNIGIST
018 §iga)S Mytv, CTN,
CNC igupsiismetnts
10 shisrumsuie nuil
Lﬁij‘ﬁmﬂm’[pjﬁ VI RRINE)
iRumSRpwsH ST
AENAGIS IS Mytv fifiy)
- §IRGSHANMINN:(Public
Relation) M SIEINSIF]
IUMIAMILEMEURE mi
HUIBHUTANS T3S BME]
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inEnSIghGmMImmi
UMY MIHG] Uty
MG SMIGBUNNIRY
gamIWIbAgMIfu e
4

-MIIERNWMIUR (Sales
Promotion) 3 IMAIMIAN
URUETY (rebate) 1HjB]HM
UAUSS GRS SInY
Nirgrupmngyg s
g8 MIUGIURigA mi
SN SHUUBRINSS
SINNAISIS S MImwHR A
iglunbminumnymist

Ledd

NS MUIMANAMY LIS
éémgasm:inm%ﬁmms

AN BSFBMIU:aTY
(discount) (EFURITNSMA
MySIsSMIgH) Miv

[MAEIOSKUGSUBAMI
gnnsgsEnmANtIRWY
[FUMNMIUm 9 uUH
gguniyiieuasEsmi

USRIHTY (rebate)

BSMIGBUNIRIAYH
miwiiRgmissRBitn
HISHGM 3L ¢ love. live.
Laugh 8hgigis§ingim
=k

-MI§IERNWMIUTH (Sales
Promotion) ¢ {[{BU]Sifjms

ARnGSIghD miue:niy
miminAinh Shmigaisgs
ANSMifiv
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i uighilBmnuimag §SwisinuiNsuiing: uihmohwnigmssifuis 8 12
He A BetansguunApinug Sunighgmsumynuibethinsigimifugas
81829 SANGIRUGIMFNABUIS & 12 HA HA DeEMMgRMAGHEIIFSMi
é.m FsS S SWOT s585555553® S 62 65665 65655 BIBHSBRS JaJ
mimE SWOT  wlisiinGn  Jad  Sywdhmngiii(strengths) MNSSIgNLs
(weaknesses) SMiu(opportunities) SUMIANEATUN (threats)] t@gt&mﬁmﬁmn@aéﬁ
fsnﬂmapwﬁmﬁtjﬁigqh sinnangmasSumidnufinaihamaiia ajmuis:im
MilmEFilEANEM GIUERUHRRL JaJ
é.0.9 magie
SANGZNUAIRDRRU J&J JHENSs
> B Brand ywinuwmshtusamasitiwmsingguapaiBsizunsumAnSs
B8R MR eMMURHSInNLIS
> HYMIUH AN SUANRNSIRRYS ARBURIR UUHN § INSY S IHIU S
mutispuasngeifuiigiaemammStsunpnuimwaemn
> Jad msu”jiun?tﬂiaﬁqaglﬁﬁmmﬁgﬁggﬁpmﬁpmmﬁngﬁg Shwdgiingnuims
NYOTNUROARUYWESSMUNRgHHR*
Aohimigoid gndamhwmnwgaudnmans
BOAR UM SHANMNGES
UAMEIBACIWE SIS AIHEN

YV V V VYV

MBS SMIRIOSNWMIUATIU (Personal selling) 1§IMSHAUAUSIN WU
BT SAMSIMUMINN Return gRMisgSSMAERNANWISTINAIRUERMIN:
BEMIUUTIGS (Expired) SUTIBMIRIENWMIUARTBUNES (Mass selling) i&6Ujt
WISHGH  MIOENWMANGRY(Advertising) ISTIIGUMMAsRE’N  §AGSH
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Preservatives are critical to prevent mold and bacterta from growing
and harming your baby.

Citric actd and sodium hydroxide balance the pH levels of our products
with the pH of your baby's skin—which Is essential for functioning of
skin enzymes, skin repals processes and protection against Infection.

Skin condltiontng agents help to scothe skin while halr conditioning
and antistatic agenis help prevent moisture loss and keep hair looking
and fesling healthy.

Viamins and antloxidants help keep your baby’s skin safe by
preventing products from oxidizing and creating free radicals.

. Fragrances help sensorial development and make bath time fun.






b= e = $rpa; faiine
"gs

?
?

% Nhom T L F Kty Aey U0
Prathen Lt oG, Bege 10300 0

108 sae fusand wermaaends v e
1 s arsds sonesera? 1S5

<

o) (&

g ) s

g

W7 goee sod rxmddng 12204

-T-r‘rl. BAM-STOPW

®
Y

L oI

esh com

FT g lomlle

Exshey Mastyctnmy
e 2 LY

Viisewr

-~

sRRERNAY WM
. . .

i
= wnd Wt ek

od'."u..v. Wi
A phoma 5

e Q

=

LU LT

weeo

O

e rana ¥ : ;

f
i

N2PMOM
ViLLAGS
vy

NEUNER

"""""9 -

e e

- )
mefengle

Dymame
Paarme Lo

" o:,vmr:r.n:xmm
B g
" g .
[ o, 7

18sBOIECK

TraLe :u L

; - Mins
';x'sn Kamtodat Lt WP ik n
'
Wit : )
- Vv 5 0.

seipengy

FALTOY "nn'..‘nv.o
]
Gocgle

e

B3 VILLAGL AR ©

‘e‘,~. S Pk '_‘g

| - A

winn 9 - L1 Ll

R

T 9 rind
ey

SUYEIMNN

Y gt

o

vivnwio e 9

1]
4










Johnson's Baby Cambodia
fomEst 8. 2010-Q

sfgmon Bgnoisg feyesioaiom oo Bty
fe2is? jonsons Baby [SithRssspEyTiadanmne ans
RGN SR 28 BRSPS SRR E SRS
peSgene s fones ondunsgaenssis
wencier Johnson's Saby SisSATIS?

=

Commanity Se=al

2L fvitz your frends 12 2 B Page

& HiBpepedens

D G pexpebitehs

M Lsm Sey Fich 3 14 oBer friands B2 Tss

LT FEL




S1inEISHSjnii
HisSo

G UTISH S M A2 S ni Sy
i e . 3
{11113 511 ni U AIHN







Sreyla Nhek

Oh Hunil

Pich Mini Queen

Chhin Sinuon.
%










BEST

Yo

2019

BEST
EMPLOYER

BRAND

AWARDS

\ 2019







=
2
5
2
2
L







e | 'mtve
\

| i
\. lass

_ Al \
AL MusallaAl-Hldayah

Phum Tuol'
“txmmmu

)

ipegtaamimor: Sudnsme @

. mumﬂwsg’iamm@ 74
O &

> WA
N FRRUTO Nt W“’;’m‘“
 ingimagin 980 gL

Z gf s’enmwuﬁﬂ

“’i*ﬁ;f

/,

’ !ns!rcmzn!mnm PR mnmunﬁ ﬂﬁ afim SAnma






& Kodomo Club Cambodia

o —e——e v OO R aTboaia - ey <ot

0O -

Q D4 @ =P + ®

TSNR

GROUP

LION | SCIINCP | NET | AHFOOUS | BR | TSS

S A
LIPS SIS TS SIS SIS TS S PSS S ST SIS S IIIIS SIS S S

TSNR 15NR Distribution

F TSN iagtion - Commpany

Iy
bqumuqrﬂﬂwmw: wafimnod Cgmn S&
%ﬂm@amﬁnmmmmﬂqﬁ:ud&qun oo
- deBifys - e B oyl godo) wey’t - Si@agAogldin
ey 0 - munlﬁ'u\ g u.mmu » - grudiEy w « m-ﬂ
Y mnr n > - niy

mw-‘m Tuh C tegingfarn 3

= A9 I sRfvsogan: gfoedsin @hifyaoguehienng Thanneafismoguman: ngrmeehn

o t-hnal‘luﬁunuvﬁmruurga stmwiintgh Burmeomidirgegueset @ o
W tog wado AU ATy by TG0 wa to anen @l bowo =
B3 nuvn‘ﬁtnq, uﬂq;uhlu ns'i-na- gt oc te Dgm g\ wo

: g6 ww {n Ggm g

LY LG '\’r'!‘"

U
Shokubutsu




Ju won 7 GING CoNT ST 9

, AJHMERNSIAVNY

GG 1m‘.am;s:§3§mﬁ11{i BN 614 ((RopularVote, Award),

T e S

.
h MLy BKodomoClubCambodia







= o nETG R EURE LION

ot § _‘ & (g;x:l;{:i:) Jopan
koporflo

mpudlenguin ionmw KODOMIO WEIIGHIANYE (NN W auRdns
annigusapaes 3L Charity ( Live.Love.Laugh ).

mivipagagmaniuguiimadndenn koooMo wifpsdugidane Krousar Thmey
105U Lucky 3t Giant FiaHz) SOANES 22 Afm sealy 17 10un 20168 9
FA[MAGES 10% HumasrBmiuntilsEn koporlo SaFmavipags
(lruimgmlsHya [FEMG
gnoienaigsmaignyunifiingiagoammmgn B spogim

anandffunmwmuangiivaigninmnamainnm & anainmemon

koporflo innmdngmnigumaguusinanmignymgoobagunym goigl
wsfigang) &8 moinno @diflsenstdgnaiy

ApIIMEM 2 Facebook k0DOMIO Club Cambodia ifiifjnimeulyus
MIpSAMGRnGAUPAGHTHDNAIER 11

Reeied=tn



e B

xoporflo

Voo Pt vl CAAE S

o

qeasqmmﬁmcmmﬂﬁ fﬁmﬁmamw
i wB b KoDorMio qwummmSngm-a

il

a ? (3 1} &i roemecimes

LION

Japan

“3L: Love. Live. Laugh” {10848 fyjad ilgjAwii koporo.
grIEIURINY RS piua Dory!” Mg koporflo FlHATFIM
RS mqpﬁmu 1gim sagtm 9] ASUE 4
AlGe 16 B iGE 29 2/um §1 2016
NYIS: BIEHMWEHRA Tag BHAR 10 S1A 1U1UW 1 Tag = 5000 §{jU

koporflo §12URY 5000 1)U Gi1 Tag 180 [FAN!

iBunguisIgiuSnng AsYM 4

0VF1E) 6 ITBIAIUN D AEENSAIY[RAS )4 Finding Dory
unwcnsqmwsgmq_pmnumggnn9Jﬁ§qg1:9]ﬁ 9
AIG OGS NAHATE AM! [EHANN!






wOta

babyorld

s Smuiann KODOMO




